77 N\ CanuubKuii ekonomiunmii Bicauk https://doi.org/10.33108/galicianvisnyk_tntu
Galician economic journal, No 4 (101) 2026
@ https://doi.org/10.33108/galicianvisnyk tntu2026.04
ISSN 2409-8892. Web: http://galicianvisnyk.tntu.edu.ua

MARKETING

MAPKETHHI

YK 004.8:658.8

POJIb HITYYHOI'O IHTEJIEKTY B YIIPABJIIHHI
MAPKETHUHI'OBUMHA ITPOLUECAMUA

Boaogummup Jdynap PoctuciaaB Oxpenkuii
3axioHoyKkpaincoKuli HayioHAIbHUL 3axionoykpaincokutl HaYioOHAIbHULL
yHigepcumem, Tepnonins, Yxpaina yuieepcumem, Tepnonins, Yxpaina

ORCID: 0000-0002-7950-736X ORCID: 0000-0001-6761-4187

Pestome. [Jocniosceno poas wmyunozo inmenekmy (Al) 6 ynpagninui mapkxemunzogumu npoyecami
nIONpUEMCMBa 6 YyM08ax Yuppoeoi eKoHOMIKU ma NOCUNeHHA KOHKYpeHmHo2o mucky. O6IpyHmosano
akxmyanvhicmv  eukopucmanus Al Ak incmpymenmy nepexody 0o data-driven Mapkemunz08020
MeHeOdCMeHmMY, Wo 0d€ 3Mo2y NiOGUWUMU SIKICMb AHATIMUKY, WEUOKICMb Pearyii Ha 3MIHU PUHKOBO2O
cepedosuuya ma pe3yIbmamueHicms YNpasaiHCoKux piwens. Pozenanymo meopemuuni 3acaou 3acmocy8anus
WMYYHO2O [HMeENeKmMy 8 MAapKemuHzy, 30Kkpema y Koumexkcmi mpanc@opmayii QyHxyiti MapKxemunz08020
MeHeOddcMenmy,  iHmezpayii NpPocSHO3HOI ananimuxu, nepconanizayii  63aemoOlii  3i  cnoscusavamu,
asmomamu3zayii KOMyHIKayit i 600CKOHANIeHHs NIOX00I8 00 Yinoymeopenus. Busnaueno, uo nposadicenms
Al cnpuse gopmysannio Oinbus 0OIPYHMOBAHUX PIlUEHb Y MeXHCAX KOMNIEKCY MapKemuHzy, Hacamnepeo y
cghepi pospobnenns mosapnoi nponosuyii, 6ubOOpy KaHauie KOMyHIKayii, ynpaesiinus 30ymom, Oyin0GaHHS
ehexmugnoCcmi MapKemuH206Ux KamMnanii i adanmayii Yyino8ux piuienb 00 3MIH NONUMY MA KOHKYPEHMHO20
cepedosuwa. Cucmemamuso8ano OCHOBHI HANPAMU BUKOPUCMAHHA Al-incmpymenmis y mapxkemunzogii
cucmemi niOnpuemMcmea, ceped AKUX NPOZHO3YEAHHA NONUMY, Ce2MeHMAaYia CROHCUBAYI8, ABMOMATU3AYIs
pexaamuux kamnaui, gukopucmanusi CRM-cucmem 3 AI-modyasmu, ananiz nogedinku KAieHmig i OuHamiune
YIHOYMBOpeHHa. 3anponoHoeano CMpyKmMypHO-QYHKYIOHATbHY Modens inmeepayii Al 'y cucmemy
MAPKEMUH208020 MEHEONCMEHMY, AKA OXONIE ON0KU popmyeanHa ma cmpykmypusayii Oanux,
iHmMeneKmyanbHoi aHANimuKy, HNPUUHAMMIA MAPKeMUH208UX pilleHb, peanizayii ma asmomamusayii
npoyecie, a MAKOXC  OYIHIOBAHMA  epeKMUBHOCMI ma  3860pomHo20  38’A3Ky.  O6IpyHmosano,
wo pesyromamugHicms ynposaodcenus Al OoyinbHo oyinogamu 3a  CYKYNHICMIO  KiIbKICHUX i
AKICHUX NOKA3HUKIB, 30Kpema 3d Npupocmom 00xo00i8, pieHeM KOH8epCii, MOYHICMIO NpPOSHO3i8,
pieHeM nepcouanizayii, JN0ANbHICMIO KIIEHMI6 [ weuokicmwo nputiHammsa  piwensv. Ilpakmuune
3HAYeHHsT OOCHIOMNCeHHs NONsleac y Popmyeanui pexomeHOayil wooo inmezpayii MexHono2iu WmyyHO20
iHmeneKkmy 8 MAapKemuHe08y OifdlbHiCMb NIONPUEMCMBA O NIOBUUEHHS MOYHOCMI piuleHb, onmumizayii
sumpam, YOOCKOHANEHHS 83AEMOOIT 3i CRONCUBAYAMU MA 3MIYHEHHS KOHKYPEHMHUX NO3UYil y yupposomy
cepedosuli.

Kniouoei cnoga: wmyunuii inmenexm, YNpaGuiHHA MAPKEMUH2SOBUMU HPOYECAMU, KOMMIEKC
Mmapkemuney, YiHoymeopenHs, yugpoea mparcopmayis, Big Data, nepconanizayis mapkemuHe08uUx
pilleHs, agmomamus3ayis MapKemuHeo8ux kamnauiu, data-driven marketing.
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Summary. The article examines the role of artificial intelligence (Al) in the management of
enterprise marketing processes in the context of the digital economy and increasing competitive pressure.
The relevance of Al as a tool for the transition to data-driven marketing management is substantiated, as it
makes it possible to improve the quality of analytics, increase responsiveness to changes in the market
environment, and enhance the effectiveness of managerial decision-making. The paper considers the
theoretical foundations of applying artificial intelligence in marketing, particularly in the context of the
transformation of marketing management functions, the integration of predictive analytics, the
personalization of customer interaction, the automation of communications, and the improvement of pricing
approaches. It is determined that the implementation of Al contributes to more grounded decision-making
within the marketing mix, especially in the areas of product offering development, selection of communication
channels, distribution management, assessment of marketing campaign effectiveness, and adaptation of
pricing decisions to changes in demand and the competitive environment. The main directions of applying Al
tools in the enterprise marketing system are systematized, including demand forecasting, consumer
segmentation, automation of advertising campaigns, the use of CRM systems with AI modules, customer
behavior analysis, and dynamic pricing. A structural and functional model for integrating Al into the
marketing management system is proposed, covering the stages of data formation and structuring, intelligent
analytics, marketing decision-making, process implementation and automation, as well as performance
evaluation and feedback. It is substantiated that the effectiveness of Al implementation should be assessed
through a combination of quantitative and qualitative indicators, including revenue growth, conversion rate,
forecast accuracy, level of personalization, customer loyalty, and decision-making speed. The practical
significance of the study lies in the development of recommendations for integrating artificial intelligence
technologies into enterprise marketing activities in order to improve decision-making accuracy, optimize
costs, enhance customer interaction, and strengthen competitive positions in the digital environment.

Key words: artificial intelligence, marketing process management, marketing mix, pricing, digital
transformation, Big Data, personalization of marketing decisions, marketing campaign automation, data-
driven marketing.
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IMocranoBka nmpoodjemu. CyyacHa €KOHOMIKa PO3BHUBAETHCS B yMOBax MU(PPOBOT
TpaHcdopmariii, rmobdanizaiii puHKIB 1 MOCUIEHHS KOHKYPEHTHOTO THUCKY, IO 3YMOBIIIOE
HEOOXIAHICTh MEPEOCMUCICHHS TPATUIINHUX MIAXOIIB 10 YIPABIiHHS MiJIPUEMCTBOM. 3a
TaKMX YMOB MapKETHHI Ha0yBa€ CTPATET1YHOTO 3HAUYCHHS SIK CUCTEMOYTBOPIOIOUYa (yHKIIisI
yOpaBIiHHS, OCKIIBKM 3a0e3neuye (opMyBaHHS NONHUTY, CTBOPEHHS I[IHHOCTI [JIst
CIO’KMBayua Ta KOOPIMHAIIIIO PIIEHb Y MeXaX KOMIUIEKCY MapKeTUHTy. CTpiMKe 3pOCTaHHs
00csTriB JaHUX, MOMKUPEHHs U POBUX KaHAIIB B3aeMO/Iii Ta po3BUTOK KoHuemnIlii Big Data
BIAKPUBAIOTh HOBI MOKJIMBOCTI Il aHANITUKH, IPOTHO3YBaHHA 1 MepcoHani3amii, ogHaK
TpaauliifHI MiAXOAW 1O OTMpaltoBaHHs iHGopmalii Bxke He 3a0e3medyrTh HEeoOXigHOT
IIBUJKOCTI, TOUHOCTI Ta alallTUBHOCTI YIPABIIHCHKUX PillI€Hb.

Y 1pOMy KOHTEKCTI TEXHOJOTril MITYYHOTO 1HTENEKTYy CTalTh BaXJIUBUM
IHCTpyMEeHTOM mepexony no data-driven ynpaBiIiHHS MAapKeTHMHTOBUMHU Ipolecamy,
CHOPHSIOYM TMIABUIIEHHIO OOIPYHTOBAHOCTI pillleHb, ONTHMi3alii BUTpaT 1 3POCTAaHHIO
e(heKTUBHOCTI B3aeMOJIi 31 cokuBayamMu. BogHouac BiICYyTHICTh CUCTEMHOTO MiAX0Iy A0
interpanii Al y MapKeTHMHTOBy CHCTEMY MiANPHEMCTBA, 30KpeMa B yXBaJeHHS
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NPONYyKTOBUX, LIHOBUX, 30yTOBUX 1 KOMYHIKAalIfHUX pillleHb, a TaKOX HEIOCTaTHE
METOAMYHE OOTPYHTYBAHHS OIIHIOBaHHS €(EKTUBHOCTI TaKUX pillleHb 3yMOBIIOIOTH
HEOOXITHICTh MOJAIBIINX HAYKOBHX JOCIIKEHb.

AHaji3 ocraHHix jgocaimkenb i myOuaikamiii. [IpoGmemarnka uumdposizarmii
MapKETUHTOBOI MiSJIBHOCTI Ta BIPOBA/PKEHHS 1HPOPMALIWHUX TEXHOJIOTIH B YIPaBIIHHSA
IIMPOKO BHCBITJIICHA B CYydYacHI HayKoBiil JiTepaTypi. 3HauHa yBara HPUAUISETHCS
3aCTOCYBAaHHIO 1H(OpMaIifHO-aHAMITHYHUX CcUcTeM Yy Mapkerunry @. Kormepowm [12],
A. Cnobonsuk [6], digital-rpancdopmarii 6i3Hec-tiporiecis JI. Kaminyc [2], O. Mapuyk [4]
ta BIumBY Big Data ma mpuiiasatts MapkerunroBux pimesb Cao G. [9], I Hpsuyk [1].
Boarowyac OUTBIIICTH JOCTIIPKEHb MAlOTh 3aralbHUA XapakTep 1 HE IOBHOK MipOr0
PO3KpPUBAIOTH CIENN(DIKY IHTEIEKTyaIbHUX TEXHOIOT1H YIIPaBIiHHS MapKETHHTOM.

VY 3apyOikuux npamsix Russell S. ta Norvig P. [14], Davenport T. Ta Ronanki R. [11]
IITYYHUI 1HTEIEKT PpO3IIIAJAETbCA SK IHCTPYMEHT Oi3HEC-aHaJIITHKH, MPOTHO3YBaHHS Ta
aBTOMaTHU3aIlli pillieHb, OJHAK AKIIEHT 37eOUTBIIOT0 POOUTHCS HAa OKPEMHUX TEXHOJIOTisIX 0e3
CHUCTEMHOI0 OaueHHs iX 1HTerpauii y MapKeTUHI OBUN MEHEIKMEHT.

VYxpainceki pocnigauku 0. PoOyi [5], H. Hlnak [7] anani3ytoTs npouecu nudpoBoi
TpaHnchopmarllii MapKeTUHTY, TTPOT€ METOJWYHI MIJAXOAU JO0 OIIHIOBaHHS epekTuBHOCTI Al-
pillieHb 3AJHIIAIOTHCS HEIOCTaTHHO PO3pOOJEeHUMH. 30epiraeTbcsi HaykoBa MoTpeda y
(¢bopMyBaHH1 LUTICHOTO MiAXOAY 10 1HTErpalii TeXHOJIOT1M MITYYHOrO 1HTEJIEKTY B CHCTEMY
YIpaBIiHAS MApPKETHHTOBUMH ITPOIIECaMU TTiITPUEMCTBA.

Merta pociaixxenns. B ymoBax nndpoBoi €KOHOMIKH, 3pOCTaHHS KOHKYPEHINi Ta
MOCTIHHOTO 3017bLIEHHS O00CATIB JaHMX e(EeKTUBHE YINPaBIIHHI MapKEeTHHIOBUMU
nmporecaMu HaOyBa€ CTPATEriYHOTO 3HAYCHHS IS 3a0e3NedYeHHs] KOHKYPEHTHHX IepeBar
MiANpUEMCTBA. BUKOpHCTaHHS TEXHOJOTIH IITYYHOTO IHTENEKTY y ¢GOopMyBaHHI Ta
ONTHUMI3aIlii MapKETUHTOBUX PIMIEHb BIJAKPUBAE HOBI MOXJIHMBOCTI IS aHali3y,
MPOTHO3YBaHHS, TEpCOHAM3alii, aBTOMaTHW3aimii MAapKETHUHTOBOI  JisNIBHOCTI  Ta
BJIOCKOHAQJICHHS MIJXO/IB /O I[IHOYTBOPEHHSA. Y 3B’SA3KYy 3 IIUM METOIO JOCHIDKEHHS €
OOTpYHTYBaHHS TEOPETHYHUX 3acaj 1 MPaAaKTUYHUX IIIXOIB J0 3acTocyBaHHs Al y cuctemi
YIPaBIiHHS MapKETHHTOM IMANPUEMCTBA, BHU3HAYCHHS HAMpsSIMIB HOro I1HTErpamii B
MapKETUHTOB1 TIPOIIECH, 30KpeMa y TPUUHATTS I[IHOBUX pIIIeHb, Ta OI[IHIOBAHHS
€(DEeKTUBHOCTI BiMOBIAHUX PillICHb.

IlocTanoBka 3aBaanHs. /{15 JOCSITHEHHS MOCTaBIEHOI METH y CTATTI IepeadaueHo
BHUDIIIEHHS TaKWX 3aBlaHb: y3arajJbHUTH TEOPETUYHI MiAXOAU [0 3aCTOCYBaHHS
HITY4YHOTO IHTEJIIEKTY B MAapKETUHTY; CUCTEMAaTU3yBaTH OCHOBHI HANpPSIMU BUKOPUCTAHHS
AI-IHCTpYMEHTIB y MapKETHUHTOBHUX IMpoOIecax MiJIPUEMCTBA; BU3HAYUTHU BIUIUB IITYYHOTO
1HTEJIEKTY Ha  TpaHcdopMallito GbyHKITIH MapKETHHTOBOTO MEHEKMEHTY;
oxapakTepuszyBaTu MoOxIuBocTi Al y ¢opmyBaHHI IIHOBUX pillleHb 1 BIOCKOHAJIEHHI
MPOIECiB LIHOYTBOPEHHS; 3alIPOTNIOHYBAaTU MOJeib iHTerpamii Al y cucrteMy ymnpaBiiHHS
MapKETUHTOM; OOTPYHTYBaTH CHCTEMY TMOKa3HUKIB JJi OI[IHIOBAHHS EKOHOMIYHOL
e(heKTUBHOCTI BIpoBaDKeHHs Al-pimeHsp.

Bukisiag ocHoBHOro marepiajay. Y cyudacHux ymoBax Iu¢poBoi Tpanchopmarii
MIIPUEMCTB YIPABIiHHS MapKEeTUHTOBUMH MpOIecaMu MOTpedye HOBUX MiAXOMAIB, 3JaTHUX
3a0€3MeYUTH OINEPaTUBHICTh, TOYHICTh 1 €(QEKTUBHICTh NPHUUHATTS PIIICHb. TeXHOJIOTII
mryqyHoro iHtenekry (Al) posrngparoTbes SIK KIFOYOBUM  IHCTPYMEHT — IiIBUIICHHS
e(EeKTUBHOCTI MapKETHHIOBOI'O MEHEKMEHTY, OCKUIBKM [JaroTh 3MOTY aBTOMAaTH3yBaTH
PYTUHHI omneparlii, 3A1iCHIOBaTH NMPOTHO3yBaHHs W aHalli3 BEJIMKUX OOCSTIB JaHMX, a TAaKOX
(dopMyBaTH IMepcoHai30BaHl MPOMO3ULIT s crokuBadiB. Lle cTBOproe nepeayMoBH s
OOI'PYHTOBAHIIIOr0 MPUHHSTTA MApPKETUHTOBUX pillIeHb, 30KpeMa 111010 (OpMYyBaHHS TOBAPHOI
pono3uiii, BUOOPY KaHaIiB KOMYHIKaIlil, yIIpaBIiHHs 30yTOM 1 BIOCKOHAJIEHHS MiAXOIB 10
I[IHOYTBOPEHHSI.
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HaykoBIli BHOKpPEMJIIOIOTH KiJbKa OCHOBHHX AacHeKTiB 3acTocyBaHHs Al 'y
MapKeTUHTOBUX Mporecax. [lo-mepme, Al 3abe3nedye NporHo3Hy aHANITHKY, IO A€ 3MOTY
BUSIBIISITH 3aKOHOMIPHOCTI TOBEAIHKMA CHOXHBayiB, MPOTHO3YBAaTH IOMHUT Ta OIIHIOBATH
epeKTUBHICTh peknaMHuX Kammanii [3; 14]. [lo-apyre, iHTEIEKTyallbHI aITOPUTMH CIIPUSIOTH
MepcoHami3aii KOMyHIKallii, JoOUpardyd ONTUMAJIbHI MPOIO3UIli Ta KaHAJIW B3a€EMOIIi 3
KJIIEHTaMH, IO MiJBUILYE IXHIO JIOSUIBHICTh 1 BOJAHOYAC 3HIDKYE BUTPATH HAa MapKETHHT.
[To-tpete, 3actocyBanusi Al y CRM-cucremax i aBTOMaTH30BaHUX IUTaTGOpPMax Ta€ 3MOTY
IHTErpyBaTH BCi €Taly MAapKETUHTOBUX IPOIECIB — Bijfl 30MpaHHS NaHUX 10 OIIHIOBAHHS
pe3yJIbTaTIB, 3a0€3MeUYI0UH UTICHICTh YIPaBIiHCHKOT cucTeMu. [lo-ueTBepTe, BUKOPUCTAHHS
IHTENEKTYaIbHUX alTOPUTMIB BiIKPUBAE HOBI MOXJIMBOCTI JUIS aJaliTUBHOTO [{IHOYTBOPEHHS,
OCKUTBKM JIO3BOJISIE BpPaxOBYBAaTW 3MIHM TMONUTY, TOBEIIHKY CIIO)KMBAYiB, PHHKOBY
KOH IOHKTYpY Ta [IIi KOHKYPEHTIB y peXXHMi, HaOIMKEHOMY JI0 peabHOIO Yacy.

Boanouac TeopeTnuHui aHaII3 IOKa3ye, 10 BIPOBaKeHH Al He 0OMexXyeThCs Juiie
TeXHIYHUMH AaCTeKTaMU. YCIIIIHA IHTErpalis TaKuX TEXHOJIOTI moTpedye CHCTEMHOTO
MIIXOAY, KU OXOIUTIOE OpraHi3aliiiHy CTpyKTypy HIANPUEMCTBA, KOMIIETEHLII epCOHAaIy,
CTaHJApTHU OIpPAIIOBAHHS JAaHUX 1 METOAU OLIHIOBaHHA eQEeKTUBHOCTI. Jlumie 3a yMoBH
MOETHAHHS TEXHOJOTTYHUX MOXJIUBOCTEW Al 3 HajneXHUM YIPaBIIHCHKUM 1 METOAMYHUM
3a0e3MeYeHHsIM MOYKHA JIOCSITTH MIJBUIIEHHS Pe3yIbTaTUBHOCTI MapKETUHIOBUX MPOIIECIB Ta
SIKOCT1 IPUIHSATTS PIIICHb.

Ha ocHoBI ocnikeHb YKpaiHChKHX Ta 3apyOKHUX aBTOPIB MOKHA BUIUIUTH KITFOUOBI
HanpsiIMKU 1HTerpaiii Al y MapkeTUHTroBy cucteMy mianpueMmctsa [3; 13; 14]:

e ONTHUMI3allis IPOIECIB aHAIITUKU Ta MPOTHO3YBaHHS;

e TIEpCOHAII3AIlIS B3a€EMOJIT 31 CIIOKUBAYAMU;

e aBTOMATH3allisi KOMYHIKAIlIi Ta PEKJIaMHUX KaMIIaHi;

e YIOCKOHAJICHHS ITIIXO/IB J0 IHOYTBOPCHHS;

e OIIHIOBaHHS €(EKTUBHOCTI MAPKETHHT OBUX PIllICHb.

TeopetnuHi 3acaau 3aCTOCYBaHHS IITYYHOT'O IHTEJIIEKTY B MapKETUHIOBHX IpOIIECcax
(hOpMYIOTh KOHIIETITyaJIbHY OCHOBY Ui pO3poOieHHs Mojeneit iHTerpaitii Al B cucremy
YIpaBIiHHA MIANPUEMCTBOM, 3a0€3MEUCHHS EKOHOMIYHOI e(EeKTHBHOCTI MapKETHHTOBOI
JUSTTBHOCTI Ta MABUIIICHHS KOHKYPEHTHUX TepeBar y IudpoBOMY CepEeIOBHIIII.

CyyacHUH MapKETHMHT TIOCTYIIOBO IE€PEXOJIUTh BiJl TPAAULIHHUX TMiIXOIIB,
OpPIEHTOBAHMX Ha IHTYITUBHE YIPABIIHHS Ta JOCBII MEHEKEPIB, 0 aITOPUTMIYHUX MOJICIICH
MPUAHATTS PillICHb, 1110 0a3yIOTHCS Ha aHaI31 BEIMKUX 00CATiB AaHuX. Llel mepexin 3Ha4HOI0
MIpOI0 3YMOBJICHUW BIIPOBAHKEHHSAM TEXHOJOTIH INTYYHOIO I1HTEICKTY, SKI 3MIHIOIOTh
CYTHICTh Ta OpraHi3aiil0 MapKeTHMHIOBHUX IPOIIECIB, a TAKOXX BIUIMBAIOTh Ha YIIPABIIHCHKI
GyHKIIT TiAIpHEMCTBA.

BnpoBamkennss Al crnpusie Tpanchopmaliii KIIOYOBUX €JIEMEHTIB MapKETHHI'OBOT'O
MeHeKMeHTy. [lo-nepie, mpoiiec aHalli3y pUHKY Ta CIOKHMBAYiB CTa€ OUIBII KOMIIJIEKCHUM
Ta TOYHHUM 3aBJSKH AITOPUTMaM MAIIMHHOTO HaBYaHHS, L0 J03BOJISIOTH MPOrHO3YBaTH
MOBEAIHKY KJIIEHTIB, CErMEHTYBAaTH ayauTopii Ta OLiHIOBaTH e(EeKTUBHICTh KaHaJiB
komyHikanii. [lo-gpyre, crpaTeriyne miaHyBaHHS MapKETHHTOBUX KaMIIaHId CTa€ THYYKUM 1
amantuBHUM: Al 3a0e3redye MIBUAKE OLIIHIOBAHHS albTEPHATUBHUX CTPATETriid, JO3BOJISIOUU
MeHeKepaM MpUuiMaTH pillleHHs] Ha OCHOBI JaHUX Y PEKUMI peajbHOrO Yyacy.

Tpetiit acmekr TpaHcdopMmallii cTOCyeTbCs MEpcoHadi3alii Ta aBTOMAaTH3aLil
KOMYyHiKaIiii. [HTenekTyanbHi CHCTEMU MiA0UPaOTh ONTHUMAaIbHI MPOIMO3HUIIT Ta MOBIJOMICHHS
JUIS PI3HUX CETMEHTIB CIIOYKMUBAYiB, 110 MiBUIILYE PIBEHB 3ATYYEHOCTI Ta JIOSTbHOCTI KITI€HTIB,
OJTHOYACHO CKOPOYYIOYM BHUTpPAaTH Ha MAapKETUHIOBI Kammadii. YeTBepTuil acmekT —
3acTocyBaHHA Al po3LIMproe MOMKIMBOCTI MiJIIPUEMCTBA y cdepi LIHOYTBOPEHHS, OCKUIBKU
Jla€ 3MOTYy OIEpPaTHBHO BpPAaXOBYBaTH 3MIHM IMOMUTY, MOBEIIHKY CIIO)KHBAYiB, PUHKOBY
KOH IOHKTYpY Ta il KOHKYPEHTIB IiJ 4ac (opMyBaHHS LIHOBHUX pimieHb. [I’Tuil acnekTt —
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OIlIHKA PE3yJIbTATUBHOCTI MAapKETUHTOBHX 3axojiB. Al 103BOJIsIE CTBOPIOBATH IHTErpOBaHI
MOKa3HUKHN €(PEeKTUBHOCTI, 1[0 OXOIUTIOIOTh aHAJITUYHI, (DIHAHCOBI Ta MOBEAIHKOBI KpPUTEPii,
3a0e3neuyroud 00’ €KTUBHICTD OI[IHIOBAaHHS Ta MOXKJIMBICTh KOPUTYBAaHHS CTpATErii.

BaxumBo 3a3HaunTH, 1m0 TpaHchOpMalis MapKETHHIOBUX IPOLECIB IiJ BILTMBOM
Al motpedye CHCTEMHOTO MiIXOJy: TEXHOJIOTil ITOBHHHI IHTErpyBaTHCsS B OpraHisamiiifi
CTPYKTYpPH, MPOIICCH YIPABIIHHS Ta iH(OpMAIiHI CUCTEMH TianpueMcTBa. JIumie moeqHanHs
IHTENEKTyaTbHUX aJTOPUTMIB 3 HAICKHUMHU OPraHi3allifHUMHU Ta METOJUYHUMH BHPIIICHHIMHA
JI03BOJISIE CTBOPUTH €(DEKTUBHY, /IAITHBHY Ta KOHKYPEHTOCIIPOMOXXHY MapKETHHIOBY CHCTEMY.

HITy4ynuii iHTENEKT HE TIIBKM aBTOMATH3y€ OKpeMi omeparlii, aine i crae ¢gakropom
¢dbyHnamenTanpHOi TpaHcdopMallii MapKeTHHTOBHX MIPOIECIB, CHPHUSIOYH IEPEXOIy BiX
TPaJMIIHHOTO ympaBiiHHA 10 Mozeni data-driven marketing, mo 0a3yeTbcsi Ha TOYHUX,
aKTyaJIbHUX Ta PEJICBAHTHUX JaHUX.

TexHosorii WTYYHOro 1HTENEKTY (POPMYIOTh HOBHM IHCTPYMEHTApii JUis yHpaBJiHHS
MapKeTUHTOBUMH IMpOLECaMH, 1110 J03BOJSE MIJABUIIUTH TOYHICTH PIlIEHb, €PEKTHUBHICTh
KOMYHIKalii Ta pe3yJbTaTUBHICTh MApPKETUHTOBUX KammaHii. OCHOBHI HampsMKU
3actocyBaHHs Al y MapkeTHHTY BKJIIOUYatOTh (Ta0m. 1):

1. IIlporHO3HY aHANITHKy Ta MOJENIOBAHHS TIIONHUTY — QJITOPHTMU MAIIMHHOTO
HaBYaHHS Ta HEHPOHHI MepeXi J03BOJISIOTH NepeadadaTy MOBEAIHKY CII0KHBAUiB, OI[IHIOBATH
MOTEHIIWHUN MTOMUT Ta BU3HAYATH ONTUMAIbHI MApKETHHTOBI CTpaTerii.

2. Tlepconamnizamito B3aemomii 3 kiaieHTaMu — Al-cucreMu aHami3yIOTh 1HAWBITYalbHI
BIOJAOOAHHS Ta TOBEIIHKY CIOKMBayiB, CTBOPIOIOUM I[E€PCOHATI30BaHI MPOIMO3UILI,
I IBUIIYIOUYH JIOSUTbHICTH Ta 3TYUYEHICTb.

3. ABTOMAaTH3aIlil0 PEKJIAMHUX KaMMaHIA — IHTEeNEKTyalbHI MIaTGOPMHU JO03BOJISIIOTH
ONTHUMI3YBaTH PO3MOAUT OIO/DKETY, BU3HA4YaTH Hale(EKTUBHIII KaHAIM KOMYHIKaIlli Ta
aBTOMAaTUYHO KOPUTYBaTH PEKJIaMH1 MOB1IOMJICHHSI.

4. Cucremy CRM 3 Al-monmymsimu — iHTerpoBaHi IuiatdopMu 3a0e3MedyOTh
o0’eHAHHS JaHUX TMPO KIIIEHTIB, YOPABIIHHA KOHTAKTaMH Ta OIIHKY pe3yJbTaTiB
MapKETHHTOBHX 3aXOIIB.

5. AHami3 MOBEIIHKM Ta HACTPoiB crmoxuBadiB — NLP Ta anroputmu ompartoBaHHs
TEKCTY J03BOJISIIOTH BUSIBJISTH CIIOKHBY1 YITOA00AHHS Ta OILIHIOBATH PEAKIIII0 HA TIPOIYKIIIO
Y KaMIaHii.

6. JlunamiuHe LIHOYTBOpeHHSA — Al anropuTMu aHami3yrTh HOMUT, KOHKYPEHIIIO Ta
CE30HHICTh, aBTOMATUYHO MPOMOHYIOYH ONTUMAJIbHI IIHOBI CTpaTeT1ii.

Ta6auns 1. [TopiBHsHHS TpaaumiiHuX Ta Al-Opi€HTOBaHMX MapKETUHTOBUX IHCTPYMEHTIB

Hanpsamox ynpaeninna Tpaouyitini memoou Al-opienmosani memoou
AHaJTiTHKa PUHKY CratnyHi 3BiTH, eKcriepTHi omiHroBaHHs | [IporHosHa anamithka, Big Data, ML
CermenTarris cioknBaviB | Jlemorpadiui Ta cortiaibHi Tpymnu IToBemiHKOBI MOTENi, KitacTepu3artis, NLP
Komymikartii MacoBi po3cHIIKH, CTaHAapTHI KammaHii | [TepcoHalTi3oBaHi MOBIIOMIJISHHS, 4aT-00TH

. ABTOMAaTHYHE HaJIA AHHS Ta
PexiramHi kamnaHii IInanyBaHHS Bpy4YHY N HTys
OIITHMI3aIliS
IlinoyTBOpEeHHS ®dikcoBaHi I1iHHY, IHTYITHBHI BUpilIeHHs | JIMHaMiYHe IIIHOYTBOPEHHS HA OCHOBI JIAHUX

CdopmoBano aBTopamu.

[HCTpyMeHTapiil ITYYHOrO 1HTENEKTY HE TIIbKH aBTOMAaTH3Yy€e OKpeMi MapKEeTHHIOBi
omepauii, a # 3abe3nedye LITICHY, AJaNTUBHY Ta €(EKTUBHY CHCTEMY YIpaBJIiHHS
MapKETHHIOBUMH TIPOIIECAMH. VI0ro 3acTOCYBaHHS CTBOPIOE YMOBH JIS MiIBUIIIEHHS TOYHOCTI
IIPOTHO31B, ONTUMI3AIil BUTPAT Ta MOJIIIIEHHS B3a€EMOJIT 31 COXKHBa4YaMH, 110 B CYKYTTHOCTI
3MILIHIOE€ KOHKYPEHTHI MO3UIIi1 MiJIPUEMCTBA Ha PUHKY.

BripoBa/pkeHHST TEXHOJNOTIM IMITY4HOTO IHTENEKTY Yy MAapKETUHIOBY JiSUIbHICTh
MiIPUEMCTBA TOTPeOy€e CUCTEMHOTO MiIXOY J0 OLIHIOBAaHHS iX eekTuBHOCTI. OIiHIOBaHHS
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pe3ynbTatiB Al-pillieHb T03BOJISIE BU3HAYUTH €KOHOMIYHY JIOIUIbHICTh IHBECTHUIIIN, BIUTUB Ha
KOHKYPEHTHI NIEpEeBaru Ta MiJBUIIECHHS SIKOCT B3aEMOIIT 31 CIOKHBaYaMH.

CyuacuHi mizxoau 10 oOIiHIOBaHHA edexktuBHOCTI Al y MapKeTHHTY BKIIOYAIOThH
KUTbKICHI Ta sikicHI moka3Huku. KinbkicHi KPI 0XOmiroTh:

e TIPHPICT JOXOIB BiJl MAPKETHHIOBUX KaMITaHIH;

e CKOPOYEHHS BUTPAT HA PEKJIaMy Ta KOMYHIKaIlii;

e TIJBUIICHHS KOHBEPCIl Ta PIBHS MPOAAXKIB;

e TOYHICTh IPOTHO3IB MMOMHTY Ta TOBEAIHKH CIIOKHBAYiB;

e pEe3yNbTAaTHBHICTb I[IHOBUX PIllIEHb 1 MiAXOIB A0 IIHOYTBOPEHHSI.

SIKiCHI TIOKa3HHMKH OIIHIOIOTH 3MIHM y B3a€MOJii 31 CHOXMBayaMH Ta BHYTPIIIHI
MPOIECH:

e pIBEHB MEPCOHATI3AIIIT MPOTO3HUIIIA;

e IIBUJKICTh pearyBaHHS Ha 3allUTH KIII€HTIB;

e 33J0BOJICHICTh Ta JOSJILHICTE CIIOKUBAYiB;

e TOKpAILIEHHS NPUNUHATTS YIPaBIIHCHKUX PIIIEHb HA OCHOBI IaHUX.

MeToau OIIHIOBAaHHS MOXYTh MO€AHYBAaTH TPaJULINAHI MapKETUHIOBI 1HCTPYMEHTHU
(onmuTyBaHHS, aHAJIITUYHI 3BITH, (DIHAaHCOBI NMOKAa3HUKH) 3 Cy4yacCHUMHM miaxonamu data-driven
management, BKIFOYHO 3:

e aHamizoMm Benukux nanux (Big Data Analytics);

e MOJICIIOBAHHSM CIIEHAPiiB PO3BUTKY PHHKY;

e TECTYBAaHHSAM €(EeKTHBHOCTI PEKJIIaMHUX KamMaHiil y pexumi A/B;

e CHCTEMaMH MOHITOPMHTY Ta Bi3yalizaiii pe3yJbTaTiB.

KommiekcHe BUKOpPUCTAaHHS WX METOMIB J03BOJISIE cPOPMYyBaTH MUIICHY CHCTEMY
OI[IHIOBaHHS, sKa BpaxoOBy€ €KOHOMIYHI, TIOBEJIHKOBI Ta OpraHi3amiiHi acmeKkTH
BrpoBakeHHs Al [le 3a06e3neuye HaykoBO 0OOTpyHTOBaHY 0a3y I MPUHHATTS CTPATETIYHUX
pillieHb, ONTUMI3aIlii MapKEeTHHTOBUX MPOIIECIB Ta MiIBUIICHHS KOHKYPEHTOCIPOMOKHOCTI
MIIMTPUEMCTBA B YMOBaX IU(POBOI EKOHOMIKH.

EdexTtuBHe BOpPOBa/KEHHS TEXHOJOTIH INITY4YHOTO I1HTEJIEKTY y MAapKETUHIOBY
TUSTBHICTD TITPUEMCTBA MTOTPeOye (popMyBaHHS IUTICHOT IHTETpAIitHOT MOIENT], 1110 TIOETHYE
TEXHOJIOT1YHI, OpraHi3amiifHi Ta €KOHOMIYHI KOMIIOHEHTH ympaBmiHHA. Ha ocHOBI
y3arajJbHEHHsS CY4YaCHHUX HAyKOBHX IMJAXOMIB Ta TMPakTUKU LHU(PPoBOi TpaHchopmarlrii
MIPOIOHYETHCS CTPYKTYPHO-(PYHKI[IOHATbHA MOIENb 1HTerpallii Al y cucteMmy MapKeTHHTOBOTO
MEHEPKMEHTY.

3anponoHoBaHa MOJENb Nepeadayae 1’ aTh B3aEMOIOB’ sI3aHUX €TaIliB:

1. Brnok ¢hopmysanns ma cmpykmypusayii oanux. Ilependayae iHTErpaliiro BHyTPIIIHIX
(CRM, ERP, dinaHCOBI MOKa3HUKH, ICTOpIS MPOAAXKIB) Ta 30BHIIIHIX JOKEpesl (PUHKOBA
aHaJlITUKA, TOBEIIHKOBI JaHi, UU(GPOBI KaHAIM KOMYHIKalii) B e€auHe iHQOpMaIliiiHe
CepeIOBHILIE.

2. bnox  inmenekmyanvHoi  ananimuxku. Bxirouae 3acTOCYyBaHHS — alTOPUTMIB
MalIMHHOTO HaBYaHHs, HeHpOHHUX Mepex, NLP Ta mporHo3Hoi aHamiTUKK JUIS:

® MOJICIIOBAaHHS TOIHUTY,

e IOBEIIHKOBOI CerMeHTallil,

e OlLiHIOBaHHS €(EeKTUBHOCTI KaHaJliB KOMYyHIKaIlii,

® TIPOrHO3YBaHHS MapKETHMHTOBUX PE3yJIbTaTiB.

3. Brox npuiinammsa mapxemuneosux piwiens. Ha ocHOBI pesynbraTiB Al-anamituku
(bopMyeTbes cucTeMa YIpaBIiHCHKUX PillIeHb MI0JI0:

e TIepCOHANI3aIlil KOMYHIKaIlii,

® ONTHMI3allii peKIaMHOr0 OrO/IKETY,

® IMHAMIYHOTO IIHOYTBOPEHHSI,

e YIMpaBJIiHHS KUTTEBUM IHKJIOM KITI€HTA.
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4. bnoxk peanizayii ma asmomamuzayii mapxemuneoeux npoyecis. lIlepenbOauae
BIIPOBA/DKEHHS  IHTENEKTYaJIbHUX CHUCTEM Yy NPAKTUYHY MJiSUTBHICTD — MiJIPUEMCTBA
(aBTOMaTu3oBaHi pexiamHi margpopmu, Al-moxyni B CRM, cucteMu MOHITOPUHTY MOBEAIHKA
CIIO’KHBAYIB).

5. Brok  oyinoeanus  epexmusrHocmi
OararopiBaeBa cucrema KPI, mo Britoyae:

ExoHOMIYHI TOKa3HHUKH:

® TIPUPICT I0XO.Y;

e ROI MapKeTHHIOBUX KaMITaHIH;

® 3HIDKEHHS BUTPAT HA 3aJyYCHHS KIII€HTIB;

® IIiJIBUILIEHHS TOYHOCTI MPOTHO31B.

[ToBeniHKOB1 MOKa3HUKU:

e DpiBEHb NEPCOHAI3ALIIT;

® TIOKa3HUKHU 3aITy4YEHOCTI;

® IHAEKC JIOSUILHOCTI;

® IIBUJKICTh pearyBaHHS HA 3aIUTH.

PesynpTati ouiHIOBaHHS (GOPMYIOTH HOBHM ILMKJI aHaJITHKU, IO 3a0e3nevye
Oe3nepepBHY ONTUMI3allil0 MApKETUHTOBOI cucteMu (puc. 1).
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3AMKHEHHH AJAIITHBHHI ITHKT (Data-Driven Marketing)

Pucynok 1. Konnenryansaa Mozens inTerpamii Al B cucteMy yrpaBimiHHS
MapKeTUHTOBHMH ITPOIIECaMH HiAMPHEMCTBA

CdopmoBano aBTopamu.

Sk moka3zaHo Ha puc. 1, iHTerpamis IITYYHOIO IHTENEKTy B CHUCTEMY YIPaBIiHHSA
MapKETUHTOBUMH MpOLecaMH MiANPUEMCTBA Ma€ IUKIIYHUM 1 aganTuBHUM xapakTtep. Ha
nepuioMy etami  QopMmyeTbess iHQOpMaIiiHMI KOHTYp, Y MeXaX SKOro BiJIOyBaeTbcs
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00’ €IHaHHS BHYTPIIIHIX 1 30BHIIIHIX JaHUX Y €1uHE iHpopMaiiine cepenosuiie. [pyruii eran
MIPEJICTaBJICHUIA aHAIITHYHUM KOHTYPOM, Ji¢ 3a nornomMoror Al-moxeneii, 3okpema ML, NLP,
MIPOTHO3YBAHHS Ta IHTENEKTYaJIbHOTO OIPALIIOBAHHS NaHUX, 3MIMCHIOETHCS aHalli3 PHUHKY,
MOBEIIHKY CIIOKUBAYIB 1 TEHACHIIIN monuTy. Ha OCHOBI OTpuMaHUX pe3yNbTaTiB GopMyeThCS
YIPaBIIHCHKHIA KOHTYp, HIO OXOIUIIOE CErMEHTAIll0, MEePCOHAI3AIi0, I[IHOYTBOPEHHS Ta
IUTAaHYBaHHA MAapKeTHHIOBHX KammaHiii. Hactymamii eram mnepembavae pearmizamio i
aBTOMATH3AIlll0 MAapKETHHTOBHX pIlIeHb Yepe3 BiMNOBigHI IMQpOBI IHCTPyMEHTH Ta
wiarGopmu. 3aBepIiaibHUM E€JIEMEHTOM MOJIeli € OJIOK OIiHIOBaHHS €()EeKTHBHOCTI Ta
3BOPOTHOTO 3B’SI3KY, Y MEXKax SIKOTO 3iHCHIOEThCs aHami3 KPI, oriHOBaHHS pe3ysbTaTiB i
KOpUTYBaHHSI Mojieneld Ta crpareriii. TakuM 4YuMHOM, 3alIpONOHOBaHAa MOZETH BimoOpaxae
JIOTIKYy TIepexony Bif 300py JaHHUX A0 NMPUUHATTA W pealizaiii MapKeTHHTOBUX PIilllCHb 13
MOJTAJTBIITAM iX OI[IHFOBAaHHSM Ta O€3MepEePBHUM YOCKOHAJICHHSM.

BucnoBku. [{udpoBa Tpancdopmairis Ta 3poctaHHsi 00CSTIB TaHUX CTBOPIOIOTH YMOBH
sl €EKTHBHOTO 3aCTOCYBAHHS TEXHOJIOTIH IITyYHOTO IHTENEKTY B MapKETHHTOBOMY
MEHE/DKMEHTI, 10 3a0e3nedye MiJBHUILIEHHS TOYHOCTI pIIIEHb, AaBTOMATHU3ALII0 OIeparlii,
MEpCOHATII3AII0 B3a€MOJII 31 CHOXHMBAYaMHU Ta BJOCKOHAJIEHHIO IMIIXOJIB JI0 LIHOYTBOPEHHS.
Po3pobnena aBTopcbka Mmojiens inTerpariii Al nepeadadae ukiIiuHy B3aeMO/IiI0 iH()OpMaIIiHOTO,
AQHATIITUYHOTO, YIPABIIHCHKOTO Ta OIIHIOBAIILHOTO KOHTYPIB, IO JO3BOJISIE O€3MepepBHO
OINTHMI3YyBaTy MapKeTUHIoB1 pillieHHs. EQekTuBHicTh Al OLIIHIOETHCS 32 KOMIUIEKCOM KUTBKICHUX
(oxoaM, KOHBEpCis, TOYHICTh MPOTHO3IB) Ta SIKICHUX (MEpCOHai3allisl, JIOSUIbHICTh KII€HTIB,
HIBUJIKICTh TPUMHATTS PpIIIEHb) MOKA3HUKIB, (OPMYyIOUM HAYKOBO OOIpYHTOBaHy Oa3y s
crpareriuHoro ympasiiHHA. llonmpu mnortenmian, iHTerpamiss Al y BITUM3HSHY MPaKTUKY
3QIMIIAETECS  (PPAarMEHTApHOIO, IO TMIAKPECIIOE HEOOX1HICTh CHUCTEMHOTO IMIXOAy Ta
METOJJMYHOTO 3a0e3MeUeHHsI OI[IHFOBaHHS €(DEKTHBHOCTI.

Conclusions. The study has shown that digital transformation and the growing volume
of data create favorable conditions for the effective application of artificial intelligence
technologies in marketing management, ensuring greater decision-making accuracy,
operational automation, personalized customer interaction, and improved pricing approaches.
The author-developed Al integration model provides for the cyclical interaction of
informational, analytical, managerial, and evaluative components, enabling the continuous
optimization of marketing decisions. The effectiveness of Al is assessed through a combination
of quantitative indicators (revenues, conversion rate, forecast accuracy) and qualitative
indicators (personalization, customer loyalty, speed of decision-making), thereby forming a
scientifically grounded basis for strategic management. Despite its significant potential, the
integration of Al into domestic practice remains fragmented, highlighting the need for a
systematic approach and methodological support for evaluating its effectiveness.
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