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MHNOHATTSA TA OCOBJIMBOCTI MACIITABYBAHHS BI3BHECY
B YMOBAX CYYACHHUX BUKJIUKIB

Tersina SIposenko; Harauisa I'ipman; Karepuna Caenko

ninpoecwvkuti nayionanvnuu ynieepcumem imeni Onecs I onuapa,
Jninpo, Ykpaina

Peztome. Poszenanymo Haykosi nioxoOu mpakmy@auHsA ROMAMMA «MAcuimabysauus Oisnecy», wjo
sidobpascaiomy 1020 pisni acnekmu. 3asnaueno, wjo macuima0dysanus O6i3necy € cmpamezicio, aoxce sumazac
NeBHUX Y3200JiCeHUX Olli ma peanizyemvcsa Koau KOMUAHIA 20moea 00 Hboz2o. Buznaueno, wo macumabdyeanus
MOdHCe MAmu Ha Memi 00CASHeH A PI3HUX yinell. 30i1buleHHA NPUOYMKY, 3aXONNeHHA PUHKY, OMPUMAHHA 0OCTHYNY
00 ineecmuyiil 1 po3wupenHsa Pinancys8anns, po3guUmox mexnHono2it, 3abesneyents KOHKYpeHmoCHPOMOICHOCTI,
NOKpAaujeHHs ImMioxcy, NiO8UWeHHs pelmunzy U Gnausy KOMNAHil, 30iibuieHHs 8i0oMocmi OpeHOy mouwjo.
3asnaueno, wo ocHOBHUMU 3aX00amMu OOCACHEHHA Yinell Macumaby8anHs € KiIbKiCHI ma (abo) AKICHI 3MiHU Y
@yuryionysanni komnanii. Chopmynbo8aHo agmopcobke SUHAYEHHS Yb020 MEPMIHA 5K SHYUKOI, MaHe8peHO,
weuoko adanmayituHoi cmpamezisi 3 NOCMIUHUM YOOCKOHANEHHAM Oi3Hec-npoyecié 3a0asi O00CACHEHHs
cmpame2iyHux yinei. Busaeieno ocnogui ocobueocmi maxkoi cmpamezii 8 yMO8axX CY4aCHUX GUKIUKIB, 30Kpema:
30inbUeH s Macumabie bi3Hecy He 00HAKOB0 BNIUBAE HA BUMpPAmMu, 30LIbUeHHs 00X00i6 8i00y8acmbCa wauouLe,
HiJiC 3pocmants eumpam, wo U 3abe3neyyec 3pOCmanHa NPUOYmKy,; npome Ha nepuiux emanax peanizayii yici
cmpamezii MOXMCHA 3IMKHYMUCA 31 3pOCMAHHAM umpam 6e3 npupocmy 00xX00i8; MAcumady8anHs Cmeopioc
000amxo086i pusuxu Oi3Hecy, wo 3yMONI0E NIOBUWEHH UMPAm MA GUMA2AE NOCUNEHHA KOHMPOTIO 3a bi3Hec-
npoyecamu mowjo. Buznaueno cknaonuku yiei cmpamezii: AKICHUU ma 3pinui npodyKm, NONUM HA AKUL CYMMEGO
nepesuwye nponosuyilo, 00cmamus Oisl 6CiX YUACHUKI6 Mapoica; HAOIUHI napmuepu, yimka 6izHec-Mooelb Ha
OCHOBI  onmuMizayii 6HYMPIWHIX [ 308HIWHIX Oi3Hec-npoyecie. 3a3HAYeHO, WO OCHOB0I0 epeKmueHo2o
MacumaOy8anHts €: 6NPOBAOI’CEHHsL IHHOBAYIL, 800CKOHAICHHS MAPKEMUH20801 CKIA00801; CUCeMHUU | AKICHUL
AHANI3 PUHKIG, NOMEHYIANY KOMNAHIT Ma MOJNCIUGOCMEN PO3WUpeHHsl mowjo. Bcmanoeéneno, wo maxa cmpamezis
sUMaAzae: CMEOPEHHs eeKMUBHOI il ONMUMANLHOI Op2aHi3ayiliHOl CMPYKMYpU, CUcmemu KOMYHIKAYIl, 3MIHU
nioxo0i8 ynpasninHs, MOmueayii ti CUHXPOHI3ayii pobomu KOMAHOU RPOEKMY, 3ATYYEHHs CReYiaNiCMIE 3 PO3EUMKY
Oi3necy, Oene2yBanHs NOBHOBAdICEHb MA YNPABGNIHCbKUX (QYHKYiU. Buseneno, wo macwmabysanus 6isnecy 6
YMOBAX CYYACHUX BUKIUKIG € He MIAbKU 0Jcepesom U020 3pOCMAHHA, d, 3a605KU SHYUKOCMI, MAHeEpeHOCH,
weuoxoi adanmayii yici cmpamezii, 1l 3anNOPYKOI0 3aXUCMy KOMRAHIL 8i0 Hecnpuamaueux éniugie. Hagimo axujo
npoexm (6izHec) € 10KaIbHULL, 80AN0 3HAUOEHA HIUA HA0ACIb 3M02Y 3POOUMU 11020 MACUUMAOHUM.

Kniouogi cnosa: macuwmabysanus, pozuwupenns, 6iznec, 0cooausocmi, BUKIUKU Oi3HeC).

https://doi.org/10.33108/galicianvisnyk_tntu2024.04.155 Ompumano 09.04.2024

UDC 334.722:005

CONCEPTS AND FEATURES OF BUSINESS SCALING
IN THE CONDITIONS OF MODERN CHALLENGES

Tetiana Yarovenko; Nataliia Hirman; Kateryna Saienko

Oles Honchar Dnipro National University, Dnipro, Ukraine

Summary. The article considered scientific approaches to the interpretation of the concept of «business
scaling», reflecting its various aspects. It is noted that business scaling is a strategy because it requires certain
coordinated actions and is implemented when the company is ready for scaling. It is determined that it can be
aimed at achieving the following goals: increasing profits, capturing the market, gaining access to investments
and expanding financing, developing technologies, ensuring competitiveness, improving the image, increasing the
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rating and influence of the company, increasing brand awareness, etc. It is noted that the main measures to achieve
these scaling goals are quantitative and (or) qualitative changes in the functioning of the company. The author’s
definition of this term is formulated as a flexible, agile, quickly adaptive strategy with constant improvement of
business processes to achieve strategic goals. The main features of such a strategy in the conditions of modern
challenges have been revealed: the increase in the scale of business does not affect costs in the same way; the
increase in income occurs faster than the increase in expenses, which ensures an increase in profit, but in the first
stages of the implementation of this strategy, you can face an increase in expenses without an increase in income;
scaling creates additional business risks, which leads to increased costs and requires increased control over
business processes, etc. The components of this strategy are determined: a high-quality and mature product, the
demand for which significantly exceeds the supply, sufficient margin for all participants, reliable partners, and a
clear business model based on the optimization of internal and external business processes. It is noted that the
basis of effective scaling is: the introduction of innovations; improvement of the marketing component; systematic
and qualitative analysis of markets, company potential and expansion opportunities. It was established that such
a strategy requires: the creation of an effective and optimal organizational structure; communication systems;
changes in management approaches; motivation and synchronization of the work of the project team; involvement
of business development specialists; delegation of powers and management functions. It was found that business
scaling in the face of modern challenges is not only a source of its growth, but thanks to the flexibility,
maneuverability, and quick adaptation of this strategy, it is also a guarantee of protecting the company from
adverse changes. Even if the project (business) is local, a successfully found niche will make it possible to make it
large-scale.
Key words: scaling, expansion, business, features, business challenges.
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IMocTanoBka npo6Jemu. CBITOBI eKOHOMIKO-TIOJITHYHI KPU3H, MTaHIEMIi Ta BIICHKOBI
KOH(DJIIKTH 3MIHIOIOTh YMOBH BeJIEHHS O13HECY, [0 BUMArae neperisiay TpaauliiHuX MiaXoiB
HiIPUEMHUIBKOT  AisUTBHOCTI. BrpoBa/pkeHHs Cy0’€KTaMu TOCHOJApIOBAaHHS CTpaTerii,
CIpPSIMOBAaHUX Ha pO3MIMPEHHS Oi3Hecy, 0e3 mepeOibIIeHHS MOKHA Ha3BaTH ApaiiBepamu
€KOHOMIYHOTO PO3BUTKY KpaiH Ta CBITY B IUIOMY. Y TUHAMIYHOMY CEpPEIOBHILI 3 KpUTHUYHIUMHU
JIeTepMiHaHTaMH PU3HMKY CTpATErisl pO3IIMPEHHS IOBUHHA 3a0€311e4yBaTH HE TUIbKU PO3BUTOK
KOMIIaHi1 y JIOBTOTEpPMIHOBIH MEPCIEKTHBI, a i CTIMKICTh Ta MIBUIKICTH aamTallii 10 BUKJIHKIB
ChOT'0JICHHA 3 MIHIMAJIbBHUMH BTpaTaMM IepcoHaiy 1 pecypciB. OTxe, MaciITadyBaHHs Oi3HeCy
SK CTpaTerisi MOoro poO3IIMPEHHS BUMArae BijJ KEPIBHUIITBA BUKOPUCTAHHS 1HHOBAIlIMHUX
HiAXO0/IB, sIKl O Ha/lany 3MOTy BIIPOBAKYBATH 11 Y HECTIPUATIMBUX YMOBaX (PYHKILIOHYBaHHS.

AHaJi3 ocTaHHIX JaociigxkeHb i myOaikauniil. IlutanHs crpaTeriyHOro ympaBiiHHS
KOMIIaHI€IO, 30KpeMa BIPOBA/DKEHHS CTpaTerii po3mmpeHHs abo MaciuTaOyBaHHS,
NPUBEPTAIOTh YBary HayKOBIIB Ta NMpakTHKIB. JlocmimkeHHs y 1l cdepi BiioOpakeHo y
npaisx BITYM3HSHUX Ta 1HO3eMHUX (axiBuiB, cepen skux: ['aepc A., T'apum O., I'yn3s O.,
lapuimn B.,, T'ermancekumii T., Hupsasko I0., Kotpkanosa-Jluteun I.,  Kopnienko S1.,
€srymenko K., Kodganos O., 303ynboB O., Macmiit H., Mupontok A., [Tnoxiit K., babenko B.,
[Mnak H., Xomenko O., Kapyyuu P. ta inmmux. [Ipore monmanpiioro po3risay motpedye
YTOYHEHHSI TPAaKTyBaHHS IMOHSATTS «MacliTa0yBaHHS Oi3HECY» Ta BUSBICHHS CHELU(PIYHUX
ocobnuBOCTeM i€l crparerii Oi3HeCy B yMOBaxX Cy4YaCHMX BHMKJIMKIB, IIO aKTyaJIbHO IS
BITYM3HSAHUX MIMPUEMCTB B YMOBAaX BOEHHOTO CTaHY.

MeTo0 fAOCTiIKeHHsI € BH3HAUEHHsS TMOHATTA «MacmiTa0yBaHHS Oi3Hecy» Ta
BUSBJIEHHSI 0COOJIMBOCTEH 111€1 CTpaTerii B yMOBaxX Cy4aCHUX BUKJIMKIB.

IMocTanoBka 3aBaaHus. /|11 TOCATHEHHS 3a3HAYEHOT METH TMOCTABJIEHO Ta BUPILICHO
Takl 3aBJaHHA: PO3TISHYTO HAYKOBI Ta TMPAKTUYHI MIAXOAW MI0J0 BU3HAYEHHS TOHSTTS
«MacmtadyBaHHs Oi3HECY»; BUSBICHO OCOOIMBOCTI 11i€i cTparterii 6i3Hecy B yMOBaX Cy4acHUX
BUKJIMKIB, IIO JO3BOJIUTH YINPOBAPKYBATH ii Y TPAKTUKY TOCIIOAAPIOBAHHS BITUYMU3HSHHUX
HiANPUEMCTB 31 MIBUAKOIO aJalTalli€l0 J0 HETaTHBHUX 3MIH OTOYYIOUOTO CEepeAOBHIIA.
MeTomooTiYHy ~ OCHOBY  JTOCTI/DKEHHS — CKJIQAAlOTh  3aXOJd  HAYKOBOTO  ITi3HAHHS:
GYHKIIIOHANFHUHM aHami3, CUHTE3, METOJ I1HAYKIIi, MeAyKIii, CACTEeMHHMI MiAXiJ, KOHTEHT-
aHaIi3.
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BukJjan ocHoBHoro martepiaiy. Ctpareris po3mupeHHs abo MaciTadyBaHHs Oi3HeCy
B 3araJlbHOMYy PO3YMiHHI € HapOIIEHHS HOT0 MaciTabiB 3a/uisl 3a0€31eUeHHsT CTa0lIIBHOTO
3pOCTaHHS Ta KOHKYPEHTOCIIPOMOYXHOCTI Ha PUHKY Y JIOBFOTEPMiHOBIN nepcrnekTusi. Bona
MOXK€ BUPXKATHCA Y KUIBKICHOMY 301JbIICHHI OOCATIB BHUPOOHUIITBA W YHCEIBHOCTI
KJII€HTIB, PO3MIMPEHHI Mepexi 30yTy, BIPOBAJKEHHI iHHOBAIii Ta HOBHX HAINPSMKiB
IISUIBHOCTI TOLIO.

IcHyrOTP aBTOPCBHKI MiAXOAM MO0 TPAKTYBAHHS TOHATTS «MacIITa0yBaHHS
Oi3HeCy», K1 XapaKTePHU3YITh HOTO 3 PI3HUX IMO3UIlIH, aKI[EHTYIYH yBary Ha OCHOBHHUX
enemeHTax (tabmuuis 1).

Ta6auns 1. TpakTyBaHHSA HOHATTA «MacIITa0yBaHHS Oi3HECY»

Asemop, dxcepeno

Tpaxmyeanns

IMaBpum O. A.
Ta id. [1]

Posmmpennst Oi3Hecy, OTpUMaHHA HaAMpUOYTKIB y pa3i HMOBTOPEHHS YCIIIIHOTO JOCBIMY;
AKTHBHUI PO3BHUTOK, yIIPABIIIHHSA 3pOCTAHHAM KITi€HTIB

Muponiok A. [2]

Konu koMmaHisi BH3HAYAE MUIIXM 3POCTAHHS, 3aBAAKH SKAM 30UTBIICHHS JOXO/IiB
BiIOYBa€THCSI IMIBUIIIIE, HiXK 30LTBIICHHS PECYpCIB 1 BUTpAT

lapwim B. [3]

[Mpouec, sikuid mepemdavae ONTHUMI3YBaHHS BCIX MPOILECIB MAapalelibHO 13 3arallbHUM
3POCTaHHSM ITIATIPHEMCTBA

KopHienko 4.,
€rtymenko K. [4]

Pi3ke 3pocTaHHs1 KOMIIaHii, KOJIM BUAATKU MaAatoTh ApaMaTUIHO — MiHIMyM Ha 25%

Hayes A. [5]

3naTHICTh MIBUJKO HApOLIyBaTH BUPOOHMITBO, 100 3aJOBOJILHUTH IOIKUT 1 BOJHOYAC
OTpHMATH BHT'OJly BiJl eKOHOMII Ha MacIuTadi

Kodanos O.,
303yn60B O. [6]

30uBIIeHHS 00CATIB MPOJAaXy, POMIMPSHHS Ha CYMDKHI C(EepH isUTEHOCTI Ta MPUBAOJICHHS
IIMPILOTO KOJIa CIIO’KHBAYIB

Termanchkwit T. [7]

Horo yacTo acowiroloTh 31 3pOCTaHHSIM, ajle BOHO O3Hayae Habarato Ouiblue. ['Hy4YKiCTB,
MaHEBPEHICTh, YHIBEPCATBHICT — yCe 1€ 0TmoMarae 0i3HeCy PO3IIHPIOBATHCS, SK | TOTOBHICTh
JI0 HetiepenoavyBaHUX 00CTaBUH

Inoxiii K. [8]

Posmmpenns Gi3Hecy y KUTBKICHOMY a00 SIKICHOMY IDIaHi

STRATEGIC [9]

CrpiMKe 3pOCTaHHs JJOXO/Ay TpH TOMIPHOMY3allyueHHI JOJATKOBUX PECYpCiB; TOTOBHICTBH
PO3BUBATHCS 31 MIBHIKICTIO; CTBOPIOBATH OUIbLIY IIHHICTH 3HAYHO MEHIIMMH PECypcamy,
TOOTO, LITyKaTH Oi3HEC-MO/Iei i TEXHOJIOTI, 32 SIKMX TEMIIH 3pOCTaHHs BUTPAT, BAKOPUCTaHHS
pecypciB OylyTh CYyTTEBO HUXKYMMH, HIJK TEMIT 3pOCTaHHS JIOXO/LY

CTBOpeHH: OLIBIIOro 00csTy TOBapy (MPOAYKIIii, HOCTYT) IPH THX YK€ OTICPALiTHUX BUTPaTaX

LIGA [10] . :
a00 Tpy He3HAYHOMY X 30UTBIICHHI

Ipomec po3mmpeHHs Ta 3POCTaHHA MISUIGHOCTI 3 METOIO 30UIBIIEHHS OOCATIB MPOIAXiB,

PUHKOBOI MPHUCYTHOCTI Ta BIUIMBY KommaHil. Llel mporec Moke BKIFOYATH PO3IIMPEHHS

SITNIKS [11] |acopTuMeHTy mpoayKiiii a00 MOCIyT, pO3IIUpeHHs reorpadil JisIbHOCTI, ONITUMI3aIiio Oi3Hec-

nporiecis 3aBsik CRM 11t mociyr, migBHIneHHsS e(heKTHBHOCTI MAPKETHHTY Ta MPOAAXKIB, a
TaKOXX YIPOBAHKCHHS HOBUX TEXHOJIOTIH Ta iIHHOBALIIH

Hupsieko 0. [12]

He npocto posimpenHs o0csTiB BAPOOHMIITBA, IPOJIaXKy 4n o0cmyroByBanHs. Kitouosa iziest
TOJISITA€E B TOMY, 100 3HAWTH TaKi IIUIIXK PO3BUTKY, 32 SKUX JOXOJIH 3pOCTATUMYTh IIBH/ILLIE,
HDK BuTpatn. OTXKe, e HE CTUIBKM IIpO «OiibIIe», CKUIBKM TPO «e(eKTHUBHINIE Ta
npuOyTKOBILIE»

Jlxepeno: po3po6IieHo aBTopaMu Ha ocHOBI [1-12].

[leBHi miaxoau BU3HAUEHHS TPAKTYIOTh MacIITaOyBaHHS (PO3MIMPEHHS) SIK MPOIIEC YU
3/1aTHICTh, 200 ACOIIIOIOTH 31 3pOCTAHHSIM YH PO3BUTKOM.

CuctemMaTu3yroyu BUINE3a3HAYEHI TPAKTyBaHHS, MOXXHA BU3HAYUTH, IO
MacmTadyBaHHsl Oi3HECY IIe, MEPIT 3a BCe, CTPATETIs, aJ)Ke BUMAarae MeBHUX Y3TOJKEHUX
Il Ta peani3yeThes, KOJIU KOMIIaHis TOTOBa 10 Hei. MacmrabyBaHHS MOKe MaTH Ha MeETi
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JOCSTHEHHSI HACTyNMHHX I[iieil: 30iibpIIeHHs NpUOYTKY /A0 piBHS HAANPUOYTKIiB,
PO3IMIMPEHHS PUHKOBOI (TeorpadivyHoi) IPUCYTHOCTI, OTPUMAHHS JIOCTYITY JO 1HBECTHIIIH 1
po3mupeHHs (iHAHCYBaHHS, 30UIBIICHHS MOMJIMBOCTEH HAYKOBHX JOCIHIDKEHb Ta
PO3BUTKY TEXHOJIOTiM, MiIBUIIEHHS €(QeKTUBHOCTI (iHBECTHIIHHOI TPUBAOIUBOCTI)
Oi3Hecy, CTBOPEHHS CTIMKOI KOHKYPEHTHOI IepeBaru, MOKpalleHHs iMIiKY, MMiJBHINIECHHS
PEUTHHTY 1 YIIJIMBY KOMITaHii, 301JIbIIIEHHS BIJIOMOCTI OpEHIy TOIIO.

OCHOBHMMU 3ax0JaMU JIOCATHEHHS IIiedl macmraOdyBaHHS € KibKicHI Ta (a0o0)
SIKICHI 3MIHM: 301IbIIIEHHS] 00CSTIB BUPOOHUIITBA a00 YMCEIBHOCTI KIIIEHTIB, PO3MIUPCHH 5
Mepexi 30yTy um reorpadii AiSIBHOCTI, BIPOBAKCHHS HOBUX HANPSIMKIB JisJIBHOCTI,
PO3BUTOK MNPOAYKTY (pO3IIMPEHHS ACOPTHUMEHTY, BIPOBA/PKEHHS 1HHOBALIHHUX
OPOJYKTiB), ONTHMIi3awliss Oi3HEC-POLECiB, MiABUINEHHA €()EKTUBHOCTI MapKETHHTY,
1HHOBAI] TOLIO.

MacmrabyBanns Oi3Hecy Moxke OyTH: CTpIMKHUM a0o0 MOBUIBHMM, Herependa-
yyBaHUM a00 IJIAaHOMIpHHUM, 3 MOHO-(iHaHCYBaHHAM abo 3 AuBepcuikoBaHUMHU HOTO
JUKepellaMu, OPIEHTOBAaHUM Ha PO3BHTOK a00 THpaxyBaHHS (KJIoHyBaHH:). [IpoTe 3aBxau
€ THYYKHM, MAaHEBPEHUM Ta MIBUIKO aAaNTAlIHUM 13 TOCTIHHUM yJIOCKOHAJIEHHSAM Oi3HEC-
IPOLIECiB.

OTxe, Ha HalI MO, MacliTaOyBaHHS Oi3HECY sBIIS€ COOOI0 IHYUYKY, MaHEBPEHY,
MIBUAKO AJaNTaliifHy CTpATerilo 3 MOCTIMHUM YIOCKOHAJICHHSIM Oi3HEC-NPOIECiB 3aaiis
JOCSATHEHHSI CTpaTerivyHuX Iijei (3011blieHHs TPUOYTKY, 3aXOIJICHHS] PUHKY, OTPUMaHHS
JOCTYITY 1O IHBECTHIIIH 1 po3mupeHHs piHaHCYyBaHHS, PO3BUTKY TEXHOJIOT1H, 3a0e3neYeHHs
KOHKYPEHTOCIIPOMOKHOCT1, MOKpAIleHHs 1My, HIABUILEHHS pPEUTUHTY W BIUIMBY,
301IBIIICHHS BIIOMOCTi OpEH Ty TOIIIO).

OCHOBHMMH OCOOJIMBOCTSIMH TaKOi CTpaTerii, ki BIAPI3HAIOTH ii BiJ PELITH B yMOBax
CY4YacHUX BUKIIUKIB, €:

— 30utpmeHHs MacmTaliB Oi3HECY MO-Pi3HOMY BILIMBA€ HA BUTPATH: 3 OJHOTO OOKY,
IOPU3BOJMUTE 0 iX 3pOCTaHHS Yepe3 MOsBY JAOAATKOBUX BUTPAT HA YINPaBIiHHS, JOTICTUKY
TONIO, 3 IHIIOTO, — 3HIJKYE TIEBHI €JIEMEHTH BUTPAT 3a PAXyHOK €KOHOMIi uepe3 edexT
MacmTaly (€KOHOMis Ha IOCTIMHUX BHUTpaTax) Ta MOXIHUBICTb T'YpPTOBUX 3aKyIiBedb 31
3HM)KKaMH; BUPOOHUITBO OUIBLIOro o0cATY MpoAyKii (OCIYT) 3A1HCHIOETHCS 3a MOPIBHSIHO
HEBEJIMKOTO 301IbIIEHHS BUTPAT;

— 30iMbLIEHHS JOXOJIB BiJOYBA€ThCS IIBUJIIE, HIX 3POCTAaHHS BUTpAT, IO U
3abe3neuye 3poctaHHsa npudbyTky. [lpoTe Ha mepmux eramax peamizamii imiei crparerii
MO>KHA 3ITKHYTHUCS 31 3pOCTaHHIM BUTpAT 0€3 BiAUyTHOTO MPUPOCTY JOXO/IB;

— MacumTaObyBaHHS CTBOPIOE JOJATKOBI PHU3UKH Uil Oi3Hecy, IO 3YMOBIIOE
NOsIBY Hemepen0ayeHnX BHTPAT Ta BUMAara€e MOCHJICHHS KOHTPOJIO 3a Oi3HeC-TpOoIecaMu.
[Ipore y meBHUX BHIIAJKaX Taka cTpaTeris cama mo coli Moxe OyTH H 3axoJoM
PU3UK-MEHEIKMEHTY (HANpUKIIA, 3311 YHUKHEHHS PU3UKY 3aJI€KHOCTI B1Jl 0OMEKEHOT0
PHHKY);

— CKJIaJHUKaMM Ili€i cTparterii €: sSKICHUA Ta 3pUIMHA TPOJYKT, MONUT Ha SKHUH
CYTTEBO MEPEBUIILY€ MPOIO3UIi10; TOCTATHS JAJIS BC1X YUaCHUKIB-TIAPTHEPIB Mapika; HaA1iHI
napTHepu 31 CTIHKUM (D IHAHCOBUM IIOJIOXKEHHSIM Ta O€3/0raHHOI0 pemyTali€lo; YiTKa
0i3Hec-MoJieIb Ha OCHOBI ONTUMi3alil BHYTPIMIHIX 1 30BHIMIHIX O13HEC-MIPOIIECIB;
e(dexTuBHA cCUCTeMa KOMYHIKaIlii ToIo;

— OCHOBOIO €()eKTUBHOTO MaCIITa0yBaHHS €: BIPOBAKEHHS TEXHIKO-TEXHOJIOTTUHUX,
Oprafi3alifHUX Ta 1HIIMX 1HHOBAaLIN; yJIOCKOHAJEHHS MapKETHHIOBOI CKJIAJOBOiI (30KpeMa,
KaHauiB 30yTy, peKjaMy, yIpaBIiHHs BiTHOCHHaMU 3 kiieHTaMu (CRM) To1o); cucteMHuit Ta
SAKICHUI aHaJ13 pUHKIB, IOTEHI1aTly KOMIaHIl Ta MOKJIMBOCTEN PO3IINPEHHS;

— Taka CTpaTeris BUMarae: CTBOPEHHS e(peKTUBHOI i ONTHUMAaIbHOI OpraHizamiiHoi
CTPYKTYpPH; CHUCTEMH KOMYHIKallii; 3MiHM MIAXOIIB yNpaBliHHS, MOTUBalii W
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CUHXpOHi3amii poOOTH KOMaHIU MPOEKTY; 3aJyuyeHHs CIELIialiCTiB 3 PO3BUTKY Oi3HECY
(ocobmuBO 111 3aKOPAOHHUX PUHKIB); JACJIETyBaHHS IMOBHOBAXEHb M yHPaBIIHCHKHUX
GyHKITIH.

BucHoBku. MacmtaOyBanHsi Oi3HECYy B YMOBaxX CY4YaCHUX BHKJHKIB HE TIJIbKHU
JUKepeso Horo 3pocTaHHs, a i 3aBASKA THYYKOCT1, MAHEBPEHOCTI1, MIBUAKOT aganTarii miel
CTpaTerii, € 3a0PyKO0 3aXUCTy KOMIaHIi BiJl HECIIPUITIMBHUX 3MiH. HaBiTh KO MPOEKT
(Oi3HEC) € TIOKaNbHUHN, BAAJIO 3HAACHUH, Hillla HAIaCTh 3MOT'Y 3pOOUTH HOT0 MacIITaOHUM.
BinmoBa Bin MacmraOyBaHHsI 03HA4Ya€ BTpATy KOHKYPEHTHOI IepeBaru i cTaTycy, a Horo
peasizallis BUMarae J10AaTKOBUX 3yCHIIb, PECYPCIB Ta BUTpAT.

Conclusions. Thus, the results of the study show that business scaling in the
face of modern challenges is not only a source of its growth, but thanks to the flexibility,
maneuverability, quick adaptation of this strategy, and a guarantee of protecting
the company from adverse changes. Even if the project (business) is local, a successfully
found niche will make it possible to make it large-scale. Failure to scale means
loss of competitive advantage and status, but it requires additional efforts, resources, and
Costs.

Cnucoxk BUKOPHUCTAHNUX JIKepeJ

1. Tapuw O. A. Ta iH. Ynpasninns crapranamu. Kuis : «[lomitexnika» KIII im. Iropst Cikopcebkoro, 2020.
716 c.

2. Muponrok A. Macmrabysanns 6i3Hecy — sik 1e 3pooutn? MYRONIUK. URL: https://www.myroniuk.
com/businessscaling/ (nata 3sepuenns: 03.03.2024).

3. Tapuim B. MacmtabyBanus 6i3Hecy. [TokpokoBa crpareris 30inbmenHs npudyTkiB. Kuis : Ham gopmar.
2018. 328 c.

4. Kopuierko f. Sk npaBuinpHO MacmTaOyBatu 6i3Hec. [lopanu Ton-menemkepiB. Ekonomiuna npasma. URL:
https://www.epravda.com.ua/publications/2019/06/28/649154/ (nara 3Bepuenns: 03.03.2024).

5. Hayes A. Scalability: what a scalable company is, and examples. Investopedia. URL: https://www.
investopedia.com/terms/s/scalability.asp (gata 3BepreHHs: 03.03.2024).

6. Kodanos O. €., 303ysnboB O. B. HaykoBo-meronuuHi 3acaju po3poOJIEeHHS MapKeTHHTOBOI cTparerii
CTapTan-npoeKTiB Ha MIPOMHCIOBOMY pUHKY. ExoHOMiuHmMit npocTip. 2016. Ne 115. C. 202-211.

7. T'ermancpkuii T. Ilicte mnpaBun MaciuTaOyBaHHs, siki mnpamoioTh y OizHeci. [lormsmm. URL:
https://thepage.ua/ua/experts/shist-pravil-masshtabuvannya-yaki-pracyuyut-v-biznesi (mata 3BepHeHHS:
03.03.2024).

8. Ilmoxiit K. MacmrabyBanus abo kopoTtko 1po 3axomenHs puHkiB. PRESSA. URL: https:
/lpressassociation. org.ua/ua/masshtabuvannya-abo-korotko-pro-zahoplennya-rinkiv/ (nara 3BepHeHHS:
03.03.2024).

9. Yu roroa mos kommanist 1o macirradysanus? STRATEGIC. URL: https://strategic-ua.com/insights/chy-
gotova-moya-kompaniya-do-masshtabuvannya (nara 3sepuenns: 03.03.2024).

10. MacmrabyBannst 6i3Hecy. SIk oTpumatu 3i cBoro morteHmiany Bce. LIGANET. URL: https:/biz.
liga.net/ua/all/all/novosti/masshtabirovanie-biznesa-kak-poluchit-iz-svoego-potentsiala-vse (nata 3BepHeHHS:
03.03.2024).

11. Cexpern macmrrabyBanms: Sk moOymysatu 6ismec, skuit 3minioe rpy. SITNIKS.UA. URL: https:
Ifsitniks.ua/blog_post/yak-pobuduvaty-biznes-yakiy-zminue-gru/ (nara 3sepuenns: 03.03.2024).

12. Mupsisko 0. Illo morpi6bHo mnst macmraObysamus 0Oisnecy? LIGA.NET. URL: https://blog.liga.net/
user/yudyriavko/article/shto-potr%D1%96bno-dlya-masshtabuvannya-b%D1%96znesu (mata 3BepHEHHs:
03.03.2024).

References

1. Ghavrysh O. A. ta in. (2020). Upravlinnja startapamy [Management of startups]. Kyjiv: “Politekhnika”
KPI im. Ighorja Sikorsjkogho. (In Ukrainian).

2. Myronjuk A. Masshtabuvannja biznesu — jak ce zrobyty? [Business scaling — how to do it?]. Myroniuk.
Available at: https://www.myroniuk.com/businessscaling/ (accessed 10 April 2024).

3. Gharnish V. (2018). Masshtabuvannja biznesu. Pokrokova strateghija zbiljshennja prybutkiv. [Business
scaling. A step-by-step strategy for increasing profits]. Kyjiv: Nash format. (In Ukrainian).

4. Kornijenko Ja. (2019). Jak pravyljno masshtabuvaty biznes. Porady top-menedzheriv [How to properly
scale a business. Advice from top managers]. Economic truth. Available at: https://www.epravda.
com.ua/publications/2019/06/28/649154/ (accessed: 10 April 2024).

ISSN 2409-8892. Galician economic journal, No 4 (89) 2024 https://doi.org/10.33108/galicianvisnyk_tntu2024.04 .................... 159


https://doi.org/10.33108/galicianvisnyk_tntu2024.04
https://www/
https://thepage.ua/ua/experts/shist-pravil-masshtabuvannya-yaki-pracyuyut-v-biznesi
https://strategic-ua.com/insights/chy-gotova-moya-kompaniya-do-masshtabuvannya
https://strategic-ua.com/insights/chy-gotova-moya-kompaniya-do-masshtabuvannya
https://biz/
https://sitniks.ua/blog_post/yak-pobuduvaty-biznes-yakiy-zminue-gru/
https://sitniks.ua/blog_post/yak-pobuduvaty-biznes-yakiy-zminue-gru/
https://blog.liga.net/
https://www.epravda/

TTousATTS Ta 0COONMMBOCTI MacITadyBaHHS Oi3HECY B yMOBaX Cy4aCHUX BHUKIIUKIB

5. Hayes A. (2023). Scalability: what a scalable company is, and examples. Investopedia. Available at:
https://www.investopedia.com/terms/s/scalability.asp (accessed 10 April 2024).

6. Kofanov O. Je., Zozuljov O. V. (2016) Naukovo-metodychni zasady rozroblennja marketynghovoji
strateghiji startap-proektiv na promyslovomu rynku [Scientific and methodical principles of developing a
marketing strategy for start-up projects in the industrial market]. Economic space, no. 115, pp. 202-211.

7. Ghetmansjkyj T. (2021) Shistj pravyl masshtabuvannja, jaki pracjujutj u biznesi [Six rules of scaling that
work in business]. Poghljady. Available at: https://thepage.ua/ua/experts/shist-pravil-masshtabuvannya-
yaki-pracyuyut-v-biznesi (accessed 10 April 2024).

8. Plokhij K. (2021) Masshtabuvannja abo korotko pro zakhoplennja rynkiv [Scaling or in short about
capturing markets]. PRESSA. Available at: https://pressassociation.org.ua/ua/masshtabuvannya-abo-
korotko-pro-zahoplennya-rinkiv/ (accessed 10 April 2024).

9. Chy ghotova moja kompanija do masshtabuvannja? [Is my company ready to scale?]. STRATEGIC.
Available at: https:/strategic-ua.com/insights/chy-gotova-moya-kompaniya-do-masshtabuvannya (accessed 10
April 2024).

10. Masshtabuvannja biznesu. Jak otrymaty zi svogho potencialu vse [Business scaling. How to get everything
from your potential]. LIGA.NET. Available at: https://biz.liga.net/ua/all/all/novosti/masshtabirovanie-
biznesa-kak-poluchit-iz-svoego-potentsiala-vse (accessed 10 April 2024).

11. Sekrety masshtabuvannja: Jak pobuduvaty biznes, jakyj zminjuje ghru [Scaling Secrets: How to Build a
Game-Changing Business]. SITNIKS.UA. Available at: https://sitniks.ua/blog_post/yak-pobuduvaty-
biznes-yakiy-zminue-gru/ (accessed 10 April 2024).

12.Dyrjavko Ju. (2024) Shho potribno dlja masshtabuvannja biznesu? [What does it take to scale a
business?]. LIGA.NET. Available at: https://blog.liga.net/user/yudyriavko/article/shto-potr%eD1%
96bno-dlya-masshtabuvannya-h%D1%96znesu (accessed 10 April 2024).

160 ... ISSN 2409-8892. I'anuybkuii exonomiunui sichux, Ne 4 (89) 2024 https://doi.org/10.33108/galicianvisnyk_tntu2024.04


https://doi.org/10.33108/galicianvisnyk_tntu2024.02
https://blog.liga.net/user/yudyriavko/article/shto-potr%D1%25

