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BIIJIMB COUIAJIBHUX MEPEXK
HA ®OPMYBAHHS CIIOKUBUYUX YIIOAOBAHDb
TA EKOHOMIYHY IMTOBEAIHKY HACEJIEHHSA

BikTopis Bacrora; Makcum Tokmakos

Hayionanvnuu ynieepcumem «llonmaescoka noaimexuika
imeni FOpia Kouopamiwokay, I[lonmasa, Ykpaina

Peziome. Memoto cmammi € KoMniekcHe OOCHIONCeHHA 6NAU8Y COYIANbHUX Mepedc Hd
E€KOHOMIYHY NOGEOIHKY CYHACHUX CNOJCUBAYIE 3 AKYEHMOM HA (YOPMYSAHHI IXHIX CHOJNCUEUUX YNOOOOAHD i
modenei sumpam. Hapa3zi naamgopmu coyianbhux mepedic 6idiepaiomsv KI0H08Y poOJib y CMEOPEHHI ma
niompumanui Openois, PopMySaHHi 10AIbLHOCMI CRONICUBAYLE MA BNAUBAIOMb HA NPOYEC NPULHAMMA PiUleHb.
Poszensnymo mexanizmu, uepes sxi yu@posi niameopmu, maxi, sk Instagram, TikTok, Facebook
CIMUMYTIOIOMb KYNIGEIbHY AKMUBHICMb, 3MIHIOIOMb Ni0X00u 00 NPULHAMMA piuleHb NpOo NOKYHKY ma
dopmyroms cyuachy kyromypy cnoscusanusn. Ocobaugy ysazy npudiieHo poni ingaoencepis, mapeemosanill
peKnami, aneopummam nepcoHanizayii KOHMeHmy, d mMakKodC PeKOMeHOAYIAM IHWUX KOopucmyeauis,
AKI  cmarome  KIOYOBUMU [HCMpPYMeHmamu yu@posoz2o mapkemuney. Asmopu 36epmaroms  ysazy
HA NCUXONI02TYHI Ul COYIANbHI acnekmu, AKI CNPUsOmMb HORYIAPHOCMI YUux niamegopm ceped KOpUcmyeaie
ma noxkasylomo, AK MApPKEMUuH206l cmpamezii MoJCymb Nnaueamu Ha emoyii, Cmeopreamu NO3UMUEHIL
acoyiayii 3 npooykmamu i CMUMYTIO8AMU IMIYIbCUBHI NOKYnKU. Buseneno, wo coyiarvui mepeoici,
OKpiM nepegae, MAxKux, AK 3pYuHicmb 6ubopy ma O0ocmyn 00 NepCOHANI308AHUX PeKOMeHOayill,
MaKoxc CNpusaiomv NOUWUPEHHIO KYAbMYpU HAOMIPHOZO CHOXMCUBAHHA, 30inbuiyioms QiHaHCO8i pusuxu
0151 MOI00I ma opMyIoms 36UUKU, SIKI MOJCYMb He2AMUBHO GNAUBAMU HA 00820MPUBANY (DIHAHCOBY
cmabinvricmos. Hapa3zi nionimaemoca numanus emuyHocmi Mapkemun2o8ux nioxooie, wo 3acmoco8yomscs
6 coyianvHux Mepedxcax. 30Kpema, pO32NAHYMO PUSUKU BUKOPUCIMAHHA MAHINYIAMUSHUX Memodie
pexnamu, sAKi ROCUIIOIOMb CXUTbHICMb 00 He0OOYMaHux sumpam i nio8uWyrOms pieerb 3a00p208AHOCHIL.
OKpim yb020, NPOAHANI308AHO 00820MPUBAN] HACAIOKU Ol (QIHAHCOB0I 2PAMOMHOCMI CRONCUBAYIE |
sasicaugicms nonyaapusayii ceioomozo cnoxcusanusi. Ha ocuoei npogedenoco amanizy cgopmynbosarno
pexomendayii  Oaa  Oi3Hecy w000  GIONOGIOANLHOZO  GUKOPUCMAHHA  YUPDPOBUX — MAPKEMUH2OBUX
IHCmMpyMeHmi8, a MakKodxc 3axo0u O0aA  MIHIMI3ayii He2amueHux eKOHOMIYHUX HACHIOKI8 O
cnoocusayuis.  Aemopu  npononyromuv  30ANAHCOBAHUN  NIOXI0 00  OYIHIOBAHHS  PONL  COYIANbHUX
Mepedic, HA20NOWYIOUU HA HeobXionocmi immeepayii  Qinancosoi ocgimu 0as  Cnoxcueavie ma
PO3pOOAEHHs MApKemuHeosux cmpameeit, AKi 0yO0yms He Juuie e@pekmugHuMu, aie U COYiaibHo
8i0N08I0ANIbLHUMU.

Knrwouoesi cnosa: coyianvhi mepesnci, eKOHOMIUHA NOBEOIHKA, CNONCUBHT BNOOOOAHHS, IMNYIbCUBHE
CNoCUBAHHSL, THPAIOEHCEPU, YUDPOBUL MaApKemuHe, pekiama, bpeHoune.
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THE INFLUENCE OF SOCIAL NETWORKS ON THE FORMATION
OF CONSUMER PREFERENCES AND ECONOMIC BEHAVIOR OF
THE POPULATION

Viktoriia Vasiuta; Maksym Tokmakov

National University « Yuri Kondratyuk Poltava Polytechnic», Poltava, Ukraine

Summary. The article aims to comprehensively study the influence of social networks on the economic
behavior of modern consumers, emphasizing the formation of their consumer preferences and spending. Currently,
social media platforms play a key role in creating and supporting brands, forming consumer loyalty and
influencing the decision-making process. The authors consider the mechanisms through which digital platforms
such as Instagram, TikTok, and Facebook stimulate purchasing activity, change approaches to making purchasing
decisions and form a modern consumption culture. Particular attention is paid to the role of influencers, targeted
advertising, content personalization algorithms, as well as recommendations from other users, which are
becoming key tools of digital marketing. The authors draw attention to the psychological and social aspects that
contribute to the popularity of these platforms among users and show how marketing strategies can influence
emotions, create positive associations with products and stimulate impulsive purchases. It has been found that
social media, in addition to the benefits such as ease of choice and access to personalized recommendations, also
contribute to the spread of a culture of excessive consumption, increases financial risks for young people, and
forms habits that can negatively affect long-term financial sustainability. Currently, the issue of the ethics of
marketing approaches used in social networks is being raised. In particular, the risks of using manipulative
advertising methods that increase the tendency to rash spending and increase the level of debt are considered. In
addition, the long-term consequences for consumer financial literacy and the importance of promoting conscious
consumption are analyzed. Based on the analysis, recommendations for businesses on the responsible use of digital
marketing tools, as well as measures to minimize the negative economic consequences for consumers, are
formulated. The authors propose a balanced approach to assessing the role of social media, noting the need to
integrate financial education for consumers and develop marketing strategies that are not only effective, but also
socially responsible.

Key words: social media, economic behavior, consumer preferences, impulse consumption, influencers,
digital marketing, advertising, branding.
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IMocranoBka mpooOJemu. CoiianbHi Mepexi Hapas3i CTajdd HE JHIIE 3ac000M
KOMYHiKalii, ajge # BaXJIUBUM IHCTPYMEHTOM, IO BIUIMBA€ HAa €KOHOMIYHY IOBEIIHKY
CHOXXMBayiB. 3 KOXXHMM DPOKOM 3pOCTa€ KUIbKICTb KOPHUCTYBauyiB, sIKI OPIEHTYIOThCS Ha
KOHTEHT y COLIMEepekax JJis BUOOpY TOBapiB 1 mociyr. BogHoyac MapKeTHHIOB1 cTpaTerii
CTAIOTh JieAalli arpeCUBHIIIMMH, BUKOPUCTOBYIOUH 1H(IIOEHCEPiB, TAPreTOBaHy pekjiaMy i
MICUXOJIOTIYHI MEXaH13MU JJI CTUMYJIIOBaHHS KymiBii. B pe3ynbrari popMyeThes KyapTypa
IMITyJIbCUBHOTO CIIOKMBAaHHS, sIKa Ma€ SIK MO3UTUBH1, TaK 1 HETaTUBHI HACTIAKU. 3 OJHOTO
00Ky, colMepexi [103BOJISIIOTH IIBUAIIE 3HANTH MOTPIOHI MPOAYKTH, ajie 3 1HIIOro, —
OPU3BOIATH 10 3pOCTaHHS OCOOMCTUX BUTPAT Ta PU3UKY HAJIMIPHOTO criokuBaHHSA. OKpiM
TOTO, TMHTAHHS ETHUYHOCTI TAaKMX MapKETHHTOBUX CTPAaTETid 3aJIMIIAETHCS BIIKPUTHUM,
OCKUJIBKH CITOKUBAaUi HE 3aBXKIU YCBITOMIIOIOTH, IK MAHIMYJISITUBHI MEXaHI3MH BIUTMBAIOTh
Ha iXH1 pillIEHHS.

AHani3 ocraHHix gocaigkens 1 myOuaikamiii. ComiaabHi Mepexi cTanu
HEBIJITUIPHOIO YaCTHHOIO Cy4acCHOTO CYCIUJIBCTBA, CYTTEBO 3MIHIOIOUM MOJIENI MOBEIIHKH
CMOXKUBAUIB Ta IX EKOHOMIYHiI pimeHHs. OcCTaHHI NOCHIIXEHHS MIATBEPIKYIOTh, IO
niaaTGopMu COLiaIbHUX MeJlia BIAIrpaloTh KJIOYOBY POJb y CTBOPEHHI Ta MiATPUMAaHHI
OpenaiB, GopMyBaHHI CIIOKHBYOI JTOSUTLHOCTI Ta BIUIUBAIOTH HA MPOIEC TPUIUHATTS PillICHb.
3okpema Andreas M. Kaplan. Michael Haenlein [1] aHani3ytooTh pojib COI[iaIbBHUX MEPEX Y
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MApKETUHTOBUX CTPATETisiX 1 MOSACHIOIOTh, SK aNTOPUTMH IepcoHamizamii KOHTEHTY
(GhOpPMYIOTh TOBEIIHKY CIIOKMBAYiB. ABTOPH MiJKPECIIOTh BaXKIMBICTh B3aEMOI1i OpeHIIB
13 ayauTOpi€r0 uyepe3 CoIlialbHiI MIaTGOpMHU, IO JO3BOJISIE MiABUIIUTH €PEKTHBHICTH
pexknamMHux  kammadiid.  Bruno Godey,  Aikaterini Manthiou,  Daniele Pederzoli,
Joonas Rokka, Gaetano Aiello, Raffaele Donvito, Rahul Singh [2] BuBuanu, sik Opennn
BHUKOPHUCTOBYIOThH COIliajbHI MEpPEXi I CTBOPECHHS JIOSUIBHOCTI cepell KIII€EHTIB. ABTOPH
BHUSIBUJIM, IO MEpPCOHATI3aIlis KOHTEHTY 1 BIpyCHHN e(eKT BimirparTh KIIOYOBY POIb Yy
3MIIIHEHH] 3B’S3Ky MIX OpeHJaMH 1 CIOKMBayaMH. BaKJIMBICTh BIATYKIB y COIlaJIbHUX
Mepexkax sK IHCTPYMEHTY BIUIMBY Ha pIIIEHHS Mpo MOKynkKy mnigkpecawnmu Zhu F. ta
Zhang X. [3]. IxHi mocmimKeHHS NOBOIATH, L0 pekoMeHaaIii BiJ 1HITUX KOPHUCTYBadiB
4acTo € BUpiaJbHUM (paKTOpOoM 1ij yac BuOopy ToBapiB. Cepen yKpaiHCHKUX JOCIITHUKIB
Cemenna O. [4] posrisigae MeXaHI3MH BIUIMBY COIIIaJIbHUX MeJia Ha TOBEIIHKY
YKpaiHChKHUX CIOXHBAUiB, 30KpeMa uepe3 TapreToBaHy pekiiamy Ta iHQIIOeHCepiB. ABTOD
HIJKPECIIOE, 110 MOJIOAb € HalOlidbIl Bpa3IMBOIO TIPYIOI0, sfKa aKTUBHO pearye Ha
Bi3yaJIbHUI KOHTEHT 1 9acTO 3A1HCHIOE IMITYJIbCUBHI MOKYNKH. Lle 0cO0IMBO aKTyaabHO IS
(dbopMyBaHHS CIIOXKMBYMX YNOJ00aHb y MeXax CydacHMX HUGpPOBUX TpeHIiB. BogHouac
ICHYIOTh BUKIIMKH, TaKi, IK pU3UKd QinbTparii iHdpopmarii 3a JOMOMOT0I0 aJITOPUTMIB Ta
nomupeHHs GelKoBUX HOBUH, 1110 MOKE BIUTMBATH HA JOBIPY CIOKUBAYiB 10 OpeHIIB Ta iX
MOBEAIHKOBI MOJIEIII.

OTxe, BIUIMB COLIaJbHUX MEpEX Ha EKOHOMIYHY IMOBEAIHKY € OaraTorpaHHUM 1
OXOIUIIOE SK IIO3WTHBHI, TaKk 1 HeratwBHi acmekTu. l[lomampin MOCHIIIKEHHS MAaOTh
30CepeInTUCS Ha eTUYHMX 3acajiaX Hu(ppOBOro MapKeTHHTY Ta HOTO BIUIMBI Ha JOBFOTPUBAITY
¢biHaHCOBY CTaOLIBHICTH KOPUCTYBAUIB.

Meto10 gociail:keHHsI € aHali3, SK ColiajdbHI MEpeXki BIUIMBAIOTh HA €KOHOMIUHY
MOBEJIIHKY CIIOXKMBAUiB, 30KpeMa Ha (OpMyBaHHS iXHIX CIIO)XKMBUYUX YI1O100aHb, CXUIBHICTH
JI0 IMITYJIbCUBHHUX TOKYTIOK 1 BUOip OpeH/IiB.

IMocTranoBka 3aBaanns. HeoO0Xi1HO BUBUMTH OCHOBHI MEXaHI3MH BIUIUBY COIIaIbHUX
Mepexx Ha (pOpMyBaHHs CIOKMBUMX BIMOAO0OAHB, BU3HAYUTH OCHOBHI PH3UKHU Ta IepeBaru ix
BIUIMBY Ha E€KOHOMIUHY IIOBEAIHKY HAaceleHHS, OLIIHUTH pOJib COLIAJBHUX MEpex Yy
dbopMyBaHHI Mojieiell eKOHOMIYHOI TOBEIIHKM HAaceNeHHs, TaKuX, Sk BHOIp OpeHIiB, 3MiHa
CIO’KMBYUX MPIOPUTETIB Ta BUTPATH.

Bukiagennsi ocHoBHoro marepiaay. ComianbHi Mepexi Hapa3li BIUIMBAaIOTh Ha
€KOHOMIUHY [MOBEAIHKY CIOKMBa4iB uepe3 (QOpMyBaHHS CIOKHBYUX yNOJ0OaHb,
CTHMYJIFOBAHHS IMITYJIbCUBHOT'O CIIO’KUBAHHS Ta TpaHC(HOpMaIlito MPOLECiB IPUHHATTS pillleHb
po MOKyNKy. BoHM BHCTymaroTh He Juile JpkepeaoM iHdopMarlii, ane i niaatdopmoro Juis
BILJIMBY Ha €MOILIli, CTBOPEHHSI TO3UTUBHUX acolliallii 3 TPOAYKTaMHU 1 HaB A3yBaHHS IEBHUX
Tpenmuis [1].

ExoHOMIuHA MOBE/IIHKA Cy4yaCHUX CIIOKHBAYiB BCe OLNIbIIE 3aJ€XUTh B 1H(QOpMaIii,
Ky BOHHM OTPUMYIOTh 13 COLaJIbHUX Mepexk. Panime mxepenom iHpopmalii mpo NpoayKTu
Oynu TpaIuliiiHI peKIaMHI KaHaIW: TelebaueHHs, APYyKOBaH1 BUIAHHS, 30BHIIIHS peKjama.
[IpoTe 3 moOImMpPEHHSM IHTEPHETY W COLIAaJIbHUX MEPEX PpEeKJIaMOAaBIl OTPUMAU HOBI
IHCTPYMEHTH MPSAMOT0 KOHTAKTy 3 MOTEHIIMHMMH KiieHTamu. lle 1o3Bonmio 3Ha4HO
HiABUIIUTH €()EeKTUBHICTH BIIMBY HAa €KOHOMIUHY MOBEIHKY CIIO>KMBAYiB, OCKUIBKH peKIaMa
B COLIAJIbHUX MepeXaX 30CEpe/DKYEThCS Ha 1HAMBIAYyaIbHUX YINOJ00AHHAX KOXKHOTO
KOPHUCTYBaya, 3aBISIKM YOMY (OPMYETbCS OCOOMCTICHUM MiJIXiJ A0 CIIOXKHBAYA.

CrnoxuBul BOJI0OAHHS y COLIAIbHUX Mepexax (GOpMYyIOThCS IiJ] BILIUBOM KOHTEHTY,
KM KOPUCTYBaul MeperyisatoTh MoAeHHo. JItoau o0upatoTh TOBapH, 10 IKUX Y HUX BUHUKIN
MO3UTHUBHI acoliamii mij yac neperyiaay pekjiaMu ado BIATYKiB IHIIUX CIIOXKHUBadiB. PexnamHi
iatdopmu cormiansHuX Mepex (Facebook, Instagram, TikTok) BUKOpUCTOBYIOTH alropuT™MH,
10 JIO3BOJISIIOTH TTOKa3yBaTH KOPHCTyBadaM JIMINE TOM KOHTEHT, SKWUW BIJIMOBINAE iXHIM
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iHTepecaM. Hampukiiaz, sSIKIO KOPUCTYBay MiJAMUCAHUN HAa CTOPIHKHM IIPO MOJy, BiH yacTilie
0aunTh peksiaMy HOBUX KOJIEKLIH oAsry Ta akcecyapis. Lle cTBOproe Bpaske€HHs JOCTYITHOCTI
npoayKkTy H ¢opmye OaxaHHs HOro mpuadaTH, IO BIUIMBA€ Ha CIOXKHUBYI BIOJOOAHHS.
ComianbHi Mepexi J03BOJISIIOTh OpEeH/IaM HE TiJIbKHU JOCSITTH BHCOKOTO PIBHS BITI3HABAHOCTI,
ane i chopMmyBaTH €MOIIHHUIN 3B’SI30K 31 CIIOXKHBadYaMU. [HTEpaKTHBHI €JIEMEHTH, TaKi, K
PO3Ba)KaJIbHUI KOHTEHT, BiJIe0 a00 KOHKYPCH CIIPUSAIOTH CTBOPEHHIO NMO3UTUBHUX acollialii 3
OpeHnoM. Y pe3ylbTaTi KOPHCTYyBadi 4YacTille OOMpPAIOTh MPOMYKTH, SKi ACOINIOIOTHCS 3
npueMHUM Ao0cBigoM [2]. ComiaibHI MEpeXi CTUMYIIOIOTh CIOYKHMBA4iB JUIATUCS BIIACHUM
JIOCBIJIOM, IIIO CTBOPIOE JTOJIATKOBUM €()EKT «COIliaTbHOro JoKa3y» [3].

TapreroBana pekiama € 1€ OJHUM €(QEKTHUBHMM MEXaHI3MOM BIUIMBY. 3aBASKU
aHaJi3y MOBEIIHKH KOPUCTYBayiB, COLiaNbHI MIATHOPMH MOXKYTh IPOITOHYBATH MPOAYKTH,
SKI HalOiJapIIe BiANMOBiAAIOTH IXHIM 1HTepecaMm. lle 3abesmedye mnepcoHani30BaHUN
MIiJIX1], 110 3HAYHO MiABHINYE eEeKTUBHICTh PEKJIaMHK Ta i BIUIMB Ha BUOIp CIIOKHUBaYiB [4].
OkpiM TOro, CHOXMBadl 4YacTO NPUHMAIOTh PILIEHHS MPO MOKYNKY IiJl BIUIMBOM
indmoencepiB. BizyanbHo mpuBaOIMBUI KOHTEHT Ta OCOOMCTI peKOMEHJAIii CIpHUsSIOTh
CTBOPEHHIO JI0BipU a0 OpenaiB. Lle 0coOIMBO akTyalbHO IJIsI MOJIOJOI ayauTOpii, sika €
HAalaKTUBHIIIOI TPYNOI0 KOPUCTYBAviB comianbHUX Mepex [5]. ComianbHi Mepexi Takox
CHPUSAIOTH MOUIUPEHHIO KYJIbTYpHU IMIYJIbCUBHOI'O CHOKUBAaHHI. MapKeTHHIOB1 pUiloMH,
TaKi, K aKIii 3 00MeXeHUM YacoM ab0 MOBIIOMIICHHS ITPO HASBHICTH OOMEXKEHOTO 3aracy
TOBapiB, CTUMYJIIOIOTH IIBUJIKI OKYNIKU 0€3 nmonepeaHboro anamnizy. Lle moxe npusBoautu
70 TICPEBUILEHHS 3aIlJJaHOBAaHMX BUTPAT Ta (PiHAHCOBUX TPYIHOLIIB, OCOOJIMBO cepen
Mool [6].

BaxJiuBUM acnekTOM € TaK0X POJIb COIIaJbHUX MEPEX Yy MiATPUMAaHHI Majioro
OizHecy. BoHu HajgamTh MOXIMBICTH €(QEKTHBHOTO MPOCYBAaHHS TOBapiB 1 MOCIHYT 3
MiHIMaIbHUMH BHUTpataMu. ComianbHi NIaTGOPMU JO3BOJISIIOTH MiTIPHEMIISIM IIIBHIKO
aJlanTyBaTH CBOi MapKETHUHTOBI KaMmaHii 10 MoTped LilbOoBOI ayauTOpii Ta OmepaTUBHO
pearyBaTu Ha PUHKOBI 3MiHU. BojHoYac comianbHi MEpeXi aKTHBHO BIUIMBAIOTh Ha
KYyJIbTYpY CIOXHBaHHA B KpeauT. BizyanbHo mnpuBabnuBa pekyiaMa Ta MpPONO3MULii,
OpIEHTOBAHI Ha HETailHy MOKYNKY, 4acTO MOTHBYIOTH CIOKMBA4iB OpaTH MO3UKHU JIs
npunbanHs ToBapiB. lLle cTBOproe nomaTkoBi pu3MKH Ui (iHaHCOBOI cTabiIBHOCTI
JIOMOTOCITOJIaPCTB, OCKUIIBKU 301TBIITYETHCSI HABAHTAXEHHS Ha ocobucTi Oromxertu [7]. Kpim
[bOTO, BAXKJIMBUM HANpPSMKOM € BIUIMB COI[aJIbHUX MEpPEX Ha BIPOBAKEHHS HOBHUX
O13Hec-MoeNnel, Takux, SK coliasibHa KoMepiisa. llel minxim mepexgbavae iHTErparliro
€JIEMEHTIB B3a€MOJil KOPUCTYBadiB y MpOLEC KYMiBJII TOBapiB, IO 3HAYHO 301IbLIYyE
KOHBepCio mpojiaxiB. Taka B3aeMO/isl HE TIIBKY CIIPHUSE€ MPUHHATTIO PillIEHb PO MOKYTIKY,
ane  ¢opmye BITUYTTS 3aTydeHOCTI CHOXXHBadiB A0 OpeHniB. CoilliaibHl MEpexi CTaH
HNOTYKHUM 3aco00M JUIsi MPOCYBaHHS OpPEHJIB 1 CTBOPEHHSA IXHBOTO IMIJKY. bpenau
BUKOPHUCTOBYIOTh COLIJIbHI TUIATPOPMH A1 JEMOHCTpalii CBOIO CTUJIIO, LIHHOCTEH 1
B3aeMoJii 3 ayautopiero. KopucryBaui comialbHUX MEPEX COPUMMAarOTh OpeH]] He TIJIbKU
SIK BUPOOHUKA MPOAYKTIB, a i K y4aCHUKA IXHBOTO COIiaTbHOTO MPOCTOPY, 3 IKUM MOKHA
B3a€EMOJIIATH 4Yepe3 KOMEHTapi, Jaku, mianucku. Lle cTBoproe BiTUyTTs 3alydeHOCTI U
JOSUTBHOCTI 10 Openay. Ilpuxnaam BenUKUX OpEHIB, AKI CTaJIM MOMYJISIPHUMHU 4epe3
collianbHI Mepexi, CBiA4aTh MNpo e(QEeKTHBHICTh TaKoro miaxoay. 3o0kpema, OaraTo
KOMIIaHi{, 1[0 MpauiooTh y cpepl MOAHM, BUKOPUCTOBYIOTH Instagram myist cTBOpeHHS
Bi3yaJIbHO MPUBaOIMBOro o0pa3y i MpOCyBaHHS CBOTO CTHIIIO. Y TOM yac 4K iHII OpeHu,
Hampukiaa y cepi 310poB’ sl 4u TEXHOJIOT1H, akTUBHO MparoroTh 3 TikTok s 3amyuenns
MOJIOJII’KHOI aynuTopii. BHnuB comianbHUX MeEpeX Ha CIOXHBAadiB € 3HAYHUM 1
OaraTorpaHHUM, 30KpeMa BIH 3MIHIOE €KOHOMIYHY TIIOBEAIHKY, IMIJBUIIY€E pIBEHb
IMITyJIbCUBHOTO CITOKMBaHHS 1 BUTpaT. CepeJ HEraTUBHUX HACIHIJKIB MOXHa BHJILIUTH
3HIKEHHS (DIHAHCOBOI CTIMKOCTI, 301JIbIIEHHS] OOProBOr0 HAaBaHTAXXEHHS W BUHUKHEHHS
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NICUXOJIOTIYHOTO THCKY JAJIs MOJIOAMX CIOKMBAdiB, SIKi NMParHyTh BiANOBIAaTH TPEHAAM.
BoanHouac corianbHi Mepexki € KOPUCHUM IHCTPYMEHTOM JIJIsE PO3BUTKY Oi13HECY, CTBOPEHHS
JOSUTBHOCTI 10 OpeHIIB 1 MiABUIICHHS iXHBbOI BIII3HABAHOCTI.

Hapasi icHye HarampHa nmotpeda B ynmpoBaPKEHHI €TUYHUX CTaHIAPTIB y MUGPOBOMY
mapkeTuHry. Kommnanii mMaioTe 0OMeXyBaTH BHKOPHCTAaHHS MAaHIMyJSTHBHUX HPUHOMIB Ta
CTHMYJIIOBaTH CBigoMe crokuBaHHs [8]. Lle J03BOJIMTH 3MEHIIMTH PH3UKU HAJAMIPHOTO
CTHOXXHMBAHHSA ¥ CIIPUATH TOBrOTPUBAIIN JIOSUIBHOCTI CIIOKUBAYIB.

BucnoBku. CoriaibHi MEpexi MPOJOBKYIOTh 3MIHIOBAaTH €KOHOMIYHY IOBEIIHKY
CY4YacHOTO CIOXHBaya, BIUIMBAIOYM Ha Horo BHOIp 1 GOpMyrouM HOBI CIIOKHBYI TPEHH.
Pexnama, iHdmroeHcepn Ta e(pEKTUBHUN OpEHIUHT Y COIAIBHUX Mepexax poOJsiTh
CIIO’KMBAYIB OUTBIII CXWJIBHUMHU JI0 IMIYJBCUBHOTO CIOKMBAaHHS, IO MOXE MPU3BECTH JIO
30UTbIIIEHHS BUTPAT 1 (IHAHCOBUX TPYIHOMIIB. ToMy HEOOXiTHO MPOAOBKYBATH JOCIIHKYBATH
BIUIMB COLIAJIbHUX MEPEeK 1 PO3pOOISATH pEeKOMEHHAIil JJisi CTBOPEHHS ETHYHUX
MapKETHHTOBUX CTPATerii, sKi COPUSIIOTh BIAMOBIJATBHOMY CIIOKHBAHHIO W MiATPUMAHHIO
¢iHaHCOBOI CTaOLITBHOCTI.

Conclusions. Social media continues to change the economic behavior of the modern
consumer, influencing their choices and shaping new consumer trends. Advertising,
influencers, and effective branding on social media make consumers more prone to impulsive
consumption, which can lead to increased spending and financial difficulties. Therefore, it is
necessary to continue to study the impact of social media and develop recommendations for
creating ethical marketing strategies that promote responsible consumption and maintain
financial stability.
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